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WANT MORE FRENCH 
COMPANIES ENTERED 


American Chamber of Commerce in 
Paris Starts Inquiry to Ascertain 
Entrance Conditions 





GENERALE TO HAVE CENTENARY 


Besnard Made Seeretary of Urbaine— 
Not Much Premium Income in 
Northern France 





By Clarence Axman 


Paris, February 10.—In the Amer- 
ican Chamber of Commerce of France 
the question has arisen why n 


French insurance companies have nét 


taken advantage of the fact that the 
war has driven German companies 
from the United States, and entered 


the country to get some of the business 
formerly handled by the German com- 
panies. The Chamber has asked Fred- 
erick A. Jackson, comptroller here of 
the New York Life, to investigate the 
situation. Although it is difficult to 
send money out of France, at the same 
time it is believed that some French 
companies, not now in America, can 
take advantage of American financial 
connections and have little difficulty in 


putting up the required funds. The 
questions which Mr. Jackson has been 
asked to answer for the Chamber are 


these: 
Getting Data 

What French companies are already 
established in the United States? Un- 
der what conditions have they been 
admitted? Are they ‘admitted in other 
than the State of New York? Are these 
companies insuring directly, or reinsur- 
ing, or both? Is the insurance limited 
to one line, such as marine, or does it 
cover also fire, accident, liability? 
Does the law of New York, or any 
other state, forbid two or more foreign 
companies forming a syndicate and en- 
tering as one concern under one name? 
Have companies of other countries en- 
tered the United States, and thus taken 
advantage that the French companies 
might have had if they had taken ad- 
vantage of the opportunity early in the 


war? Can American companies enter 
France, and, if so, under what condi- 
tions? 


Generale One Hundred Years Old 
The Generale, one of the best man- 
aged of the French companies, is about & 
to enter upon its centenary. A _book- 
let is being written in commemoration 
of the occasion. The director-general 
(Continued on page 20.) 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Equal Protection for ALL Policyholders 


FIRE AND ALLIED BRANCHES OF INSURANCE 





Fire, Lightning, Automobile, Commissions, Explosivn, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Rezis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use an? Mccupancy, Windstorm, Full War Cover 


STRENGTH REPUTATION SERVICE 





























The Pennsylvania Fire Insurance Co. 
Independence Square 


BRANCH OFFICE, 
E. G. 


76 William St., 
RICHARDS, President 


N. Y. CITY 


Writes all customary forms of Fire Insurance 


Born under the shadow of Independence Hall, its office has 
been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 
associated with its birthplace. 


PHILADELPHIA | 


























SPRINGFIELD 


Fire & Marine Insurance Co. 





Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
I transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. e 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 








OPPOSE PRELIMINARY 
TERM LEGISLATION 


Arguments Against Measure Made By 
Commissioner Hardison and Rep- 
resentatives of Many Companies 


STRONG FRONT AGAINST BILL 


W. C. Johnson Pays Tribute to Stand- 
ing and Prestige of Massachusetts 
Life Companies 


At a hearing in 
Legislature 


the 
arguments 


Massachusetts 


were made 


against a bill designed to introduce 
preliminary term into Massachusetts. 
Commissioner Hardison characterized 


the measure as a specious attempt to 


undermine the security of life insurance 


policies issued in Massachusetts. Rep- 
resentatives of the Home Office of the 
New England Mutual, John Hancock, 
State Mutual, Massachusetts Mutual 
and Berkshire Life, and representa- 
tives of various life underwriters’ ag- 


sociations, 
the 


were heard in opposition to 


measure, 


Argument of William C. Johnson 


One of the most interesting argu- 


ments against the preliminary term bill 
was made by William C, Johnson, vice- 
president of the Masonic Protective As- 
sociation, of Worcester, and former 
Inspector of Agencies of the Equitable 
Life Assurance Society. 

Mr. Johnson spoke from the stand- 
point of Massachusetts with the ex- 
ccedingly high reputation of all of its 
insurance companies, not only in the 


commonwealth but throughout the coun- 
try, and his argument in the main was 
that it would be an injury to the state 
and to its insurance companies to per- 
mit the preliminary term companies to 
qualify in Massachusetts on a standard 
lower than that which has been known 
fur half a century as the Massachusetts 
tandard, and then, if they fail or re- 
insure, shake the confidence of the in- 
suring public in different sections of 
the country in the real standards of 
Massachusetts 


Not Subject to Expense Limitation of 
New York State 


The preliminary term companies, he 
said, cannot do business on their stand- 
ard in New York State, and they are, 
therefore none of them subject to the 
New York expense limitation. If the 
pending bill establishing the prelimi- 
nary term standard were adopted in 


the 
page 


then 
(Continued 


Massachusetts, preliminary 


on 9.) 
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War Risk Bureau 
Carries $40,000,000,000 


LINDSLEY TELLS OF COVERAGE 


Says it is to Interest of Public That 
Soldiers and Sailors Keep 


Insurance 


Henry D. Lindsley, director of the 
War Risk Insurance Bureau, was unable 
to attend the convention of the Health 
and Accident Underwriters in Chicago 
last week. However, he prepared a pa- 
per on “What Government Insurance 
Means to the Nation,” which was read. 
Ir. it he said: 

“When the United States Congress 
enacted the War Risk Act, the law of 
the greatest democracy on earth adopt. 
ed and put into very punctual operation 
the principle that, so far as possible, 
the financial costs of war should be dis- 
tributed among all the people, and there 
should be paid to those who served and 
their dependents, as a matter of justice 
and not of charity, sufficient sums to in 
seme measure compensate for the re- 
duced or destroyed earning power of 
those who rendered the service and 
made the sacrifice of life, limb or 
health. 

“The War Risk Act involves three 
important sub-divisions. The Allot- 
ment and Allowance sub-division will 
have served its purpose when our sol- 
diers and sailors have been demobilized 
and have returned to civil life and when 
their dependents have received from 
the Government ful] settlement of fam- 
ily allowances due for service in “our 
military and naval organizations. 

“The Compensation Division of the 
Bureau, taking, as it does, the place of 
pensions, will be an important part of 
governmental service as long as there 
are living those who have served in 
this war, or those who are dependent 
upon them. The Compensation Divi- 
sion particularly recognizes the princi 
vle of justice rather than charity in 
dealing with those who served and their 
dependents. 

Nearly $40,000,000,000 Carried 

“The minds of the American people 
have been centered on the life insur- 
ance provision of the War Risk Act and 
it is particularly that Division to which 
I wish to call attention at this time. 
The Government now insures more than 
fcur million lives and the aggregate 
of its insurance exceeds thirty-nine bil- 
lions of dollars. There has, of course, 
been considerable lapsation through de- 
mobilizations which have occurred up 
to this time, and it is the duty of the 
Government to see that those who have 
retired from the service and those who 
from now on retire from the service, 
have full opportunity of reinstating 
either their term insurance or those 
permanent forms of converted insur- 
ance which the Government will issue. 
Of Interest to Public to See That Polli- 

cies Are Retained 

“It is immensely to the interest of 
the American people as a whole that 
the largest possible number of policies 
in the largest possible amount of Gov- 
ernment insurance should be retained. 
The Government has the right to ex- 
pect that it will carry not only those 
who have become sub-standard during 
this war, but also those who are en- 
joying full measure of health and who 
may be expected to live to their full 
natural expectancy. If we can hold on 
to these good risks, we can not only 
avoid a burden upon the people of the 
United States through an excess mor- 
tality, but we can also provide an ac- 
tual saving in mortality which will go 
as dividends to those who enjoy the 
privilege of Government insurance. 
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“The retention by our Government to 
the major part of existing Government 
insurance either as term insurance or 
as converted insurance, means a bul- 
wark of safety to the people of the 
United States. For it means that in 
every community of the United States 
there will be carried a large amount of 
Government insurance which will, as 
occasion arises, protect the dependents 
of the insured and prevent application 
for public or private charity. 

“These considerations will, I am sure, 
make a strong appeal to your patriot- 
ism and your desire to participate in 
accomplishing a great public service. 
There is, however, an additional con- 
sideration which appeals particularly 
to the life insurance fraternity and to 
its correlated health and accident fra- 
ternity. It is of very great importance 
to you that those who have been edu- 
cated by this Government plan to be- 
lieve in life insurance should be re- 
tained as permanent advocates of the 


insurance principle. This advocacy is 
only possible if those who through their 
own service to the Government have 
become entitled to Government insur- 
ance, are through your service to the 
Government enabled and encouraged to 
retain their insurance. In the great 
program which will be- necessary to 
accomplish this result, it is absolutely 
essential that the entire insurance fra- 
ternity of the United States should co- 
operate with the Government agencies 
to see that to the fullest possible ex- 
tent this Government insurance is re- 
tained by those who are entitled to it. 

“Tl am relying very greatly upon those 
who are assembled in the Health and 
Accident Underwriters’ Conference to 
assist in this great work, both from 
the publicity which you are able to pro- 
mote and more particularly through the 
individual efforts which you and your 
associates will, I am sure gladly furnish 
in seeing that there is full understand- 
ing of this Government insurance and 
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EOQOUITABLE 


Mutual in Principle and Practice 
I menupniiiie te Strength 
Enterprising, Comaadins Management 
Compudbeniiien,. hibuptabiie Policies 
I Prompt Popa at Death Claims I 
Efficient Serie ts Pelee 
T Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 


representatives of 
B THE EQUITABLE LIFE ASSURANCE SOCIETY B 


of the United States 


L For agency openings address: L 
W. E. Taylor, Second Vice-President 
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that the number of those who lapse 
their insurance through improper in- 
formation of its value is reduced to a 
minimum. 

“T heartily accept this opportunity of 
appealing to you as patriotic American 
citizens to do your full part in the noble 
work which is before us in the cam- 
paign to conserve for our Government 
and for those who are insured the larg- 
est possible amount of Government in- 
surance.” 





A SUCCESS CLUB 
Unique Organization of Mutual Benefit 
Men in Louisville—Home Agents 
Are Graded 


In the Louisville General Agency of 
the Mutual Benefit there was organized 
more than a year ago a “Success Club.” 
The purpose of the club is to aid the 
individual members of the agency to 
win success by holding themselves to 
a definite standard of work. The day 
is taken as the unit of work and the 
requirements of membership in the club 
are graded according to the time a man 
has to devote to the business. The 
plan is exceedingly practical and valu- 
able. The requirements of membership 
ale: 

The AAA Division—Two interviews a 
day, fifty weeks in the year, resulting 
in at least one application a week on 
the average. 

The AA Division—One interview a 
day, fifty weeks in the year, resulting 
in at least one application every two 
weeks on the average. 

The A Division—Three interviews a 
week, fifty weeks in the year, resulting 
in at least one application every month. 

An interview is defined as “A_ busi- 
ness talk at which the advantages of 
your proposition are explained and the 
rate quoted.” 

The statistics of the club show that 
most successful men secure a _ large 
percentage of their interviews on new 
prospects. It is also interesting to 
note that five AAA men stood first, sec. 
ond, third, fourth and twelfth in amount 
of insurance paid for in the Agency 
last year. The men who succeed have 
proved that it takes interviews to get 
applications and the more interviews 
the more applications. The Success Club 
idea furnishes a definite plan to work 
to and ought to commend itself to our 
men everywhere. 


WAR LOSSES 


Mutual Benefit Life Paid 319 Claims in 
1918—In January Paid $238,217 
Insurance 


During the year 1918, the Mutual 
Benefit Life Insurance Company paid 
a total of three hundred and nineteen 
claims, either directly or indirectly, a8 
a result of the war. 

In the month of January, the com- 
pany paid eighty-one war claims, the 
total amount of insurance involved be- 
ing $238,217.34. 

Of the eighty-one soldiers and sailors 
mentioned, forty were killed in action, 
nineteen died overseas of sickness, two 
were killed in aeroplane accidents 1 
France, one was lost at sea when the 
steamship Otranto was sunk, one died 
or board ship, one was accidentally 
killed overseas, and seventeen died in 
this country, most of them from the 1D 
fluenza and pneumonia epidemic. 





Three new agencies established by 
the John Hancock in February are West 
New York, N. J. Henry Seinfel, super 
intendent; Bayonne, N. J., F. F. K 


Beck, superintendent; Quincy, Mass» 
Joseph F. Rogers, superintendent. 
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Missouri State 
Not to Merge 


SITUATION 
Company Elects M. E. Singleton. 
President—Bright Prospects for 
Company Seen By Board 


STOCK ADJUSTED 


(By Tel, to The Eastern Underwriter) 

St. Louis, Mo., March 11.—The board 
of directors of the Missouri State Life 
has turned down the proposition to 
merge the company with the Interna- 
tional Life. 

At the same time it was announced 
that M. E. Singleton, a director in the 
Mechanics-American National Bank, 
and general manager of the East St. 
Louis Seed Co., will be elected presi- 
the late Joseph 5. 
turn succeeded Wal- 


dent, succeeding 
Kendall, who in 


ter S. Chorn. 

Vice-President Lawrence’s Statement 

Vice-President Thomas F. Lawrence, 
of the Missouri State Life, said to The 
Fastern Underwriter to-day: 

“Now that the merger proposition 
has been turned down the company will 
go on as before as the stock situation 
will be adjusted. The board and the 
officers of the company are enthusias- 
tic over this solution ana the _ pros- 
pects for the company’s future.” 

There is gratification all around that 
the Missouri State Life has triumphed 
over the series of distracting events 
ot the past few months, including the 
death of one president and the resigna- 
tion of two others. Now that the stock 
situation has been adjusted agents of 
the company feel sure that it will go 
ahead in a Manner commensurate with 
the size of the company and its pro 
gressive ideas. 


Views of Vice-President Lawrence 


The Eastern Underwriter has re 
ceived the following wire from Vice- 
President Lawrence, of the Missouri 
State Life, sent on Monday afternoon: 

“The late Joseph S. Kendall pur- 
chased 28,000 shares of the Missouri 
State Life at $40 per share. The en- 


tire purchase price was borrowed with 
0. 8S. Carlton, of Dallas, president of 
the Great Southern Life of that city, 
also a signer of the notes. At the last 
meeting of our board of directors, the 
beard thought that the president of 
this company should be a man of strong 
financial resources who could’ buy 
stock and stabilize control. The man 
in question could not harmonize stock 
interest, and would not pay Mr. Cam 
ten’s price. Mr. Carlton then started 
a deal with Massey Wilson, president 
of the International Life, under the 
terms of which the International Life 
would buy his stock, the stock being 
absorbed when the two companies 
merged. Such a proposition has been 
submitted to us but not approved by 
our board.” 

The St. Louis Republic on Saturday, 
March 8, printed the following story: 

“Directors of the international Life 
Insurance Company of St. Louis will 
hold a meeting at the home office of 
the company, at Eighth and Chestnut 
Streets, next Wednesday to consider 
plans, now under way, for the merger 
of that company and the Missouri 
State Life Insurance Company. Direc- 
tors of the latter organization will hold 
their regular monthly meeting Tues- 
day at which time it is expected the 
Proposed merger will come up for dis- 
cussion. 
“Developments toward the merger of 
the two St. Louis companies have 
moved so swiftly as to reveal in some 
detail the management personnel if the 
deal is agreed upon at the forthcom- 
ing meeting of the directors.” 


Commissioner Hardison on 
Preliminary Term Hearing 


Asked by The Eastern Underwriter 
to give a synopsis of his argument be- 
fore the Massachusetts Legislative 
Committee on Insurance on the pend- 
ing bill providing that the Insurance 
Commissioner of Massachusetts must 
use the preliminary term method of 
valuing life insurance policies where 
the policies provide for preliminary 
term insurance the Commissioner said: 

“The points of my argument did not 
cover the whole situation as those who 
preceded me in opposition covered 
many of the leading considerations, 
and there was no call or time for a 
repetition. Hence, I will state the ob- 
jections that were offered to the bill 
not merely by myself but by the other 
opponents as well. I will not develop 
the argument on any one of the propo- 
sitions but simply make a brief state- 
ment of them. 

“1. It would weaken the security of 
the policyholders. 

“2 In effect, it is a scheme to make 
the policyholders furnish funds for 
financing the company and for declar- 
ing dividends on the capital stock. 

“3. Stockholders may be interested 
tu see such a plan succeed but the 
public is not. 

“4. It is a disadvantage to the pol- 
icyholder in case he is obliged to sur- 
render his policy as the surrender 
equities would be less than under the 
full reserve plan. 


“5. It discriminates, as like risks 
from an insurance standpoint would 
pay different rates for their term in- 


surance. 
“6. Policies of this kind cannot be 
sold for what they are. Their true 
character must be concealed. 
“7 The plan lowers not only the se- 
curity of the policyholders but the 
ethical standard of the business as well. 


i (HAS THE 


}/; STRENGTH OF 
j 


“8. The old Massachusetts plan of 
full reserves has stood the test for 
sixty years and no company which ever 
began business under it has failed. 

“9. Not only have companies suc- 
ceeded under it, but when that success 
has become marked there is plenty of 
margin for profits as well as for ex- 
penses of the stock companies, as has 
been abundantly shown by the declara- 
tion of stock dividends. 

“10. A preliminary term company in 
order to get the business would have 
to pay higher commissions and there 
would be also a tendency to lower the 


grade of the agents handling such 
business. 

“11. It is not enough that a life in- 
surance proposition be ‘actuarially 


sound.’ It must be fair and practical 
as well. 

“12. A company proclaims its weak- 
ness by adopting such a plan. 

“In the above I may not have cov- 
ered all the points, but they will serve 
to give you an idea of the basis of the 


Frederick M. Corse, New York Life’s 
Manager at Petrograd Now 
En-Route 


M. Corse, who is the man- 
New York Life Insurance 
Russia, and who escaped 
from that country with a great many 
thrilling experiences, has returned to 
Europe and will again attempt to enter 
Russia. Mr. Corse is one of the most 
popular American business men in Rus- 
sia; has a wide acquaintance with the 
old and new reigning powers, and it is 
not believed that he will have any trou 
ble with the Bolsheviki. 


Frederick 
ager of the 
Company in 








FORREST F. DRYDEN 
President 

















The Prudential Insurance Company 
of Americ 


Incorporated Under the Laws of the State of New Jersey 


HOME OFFICE 
Newark, N. J. 








Queries of Deduction 
Under Income Tax 


INSURANCE AGENTS IN DARK 
Interesting Question Also Asked About 
Business Insurance in Federal 


Estate Tax Measure 


In the new revenue act there are 
several points affecting life insurance 
which are not clear to many life in- 
Surance men. 

One refers to the section 
come tax law which provides among 
the items not deductible premiums 
paid on life insurance carried upon the 
life of an officer or employe or individ- 
ual financially interested in the busi- 
ness, where the tax-payer is a_ bene- 
ficiary directly or indirectly under 
such policy. The question is whether 
a policy carried on the life of an of- 
ficer or other employe for the benefit 
of the officer’s family and upon which 
the premiums are paid by the corpora- 
tion, comes under this section. This is 
especially important in group or other 
life insurance carried by corporations 
upon the lives of employes for the ben- 
efit of emplayes or families. 

In the Federal Estate tax law there 
is a section which provides that the 
proceeds of insurance in excess of $40,- 
000 receivable by beneficiaries other 
than the estate of decedent shall be in- 
cluded in decedent's estate in figuring 
the amount of taxable estate. Does the 
proviso reading “insurance taken out 
by the decedent upon his own life” ex- 
clude all policies taken out by others 
upon the life of the deceased where the 
beneficiary and not the decedent pays 
the premium? In other words, is a 
policy taken by a partner upon another 
partner’s life for the former’s benefit, 
and the premium upon which the for 
mer pavs, to be included in deceased 
rartner’s estate? 


in the in- 


WISH GROUP DEFINED 


Bills in Connecticut Legislature for 
Standard Provisions and To 
Value Securities 


\ bill seeking a standard provision 
in the Connecticut law for the writing 
of group life insurance policies and to 
furnish a definition of group life in- 
surance has been discussed before the 
legislative insurance committee. Wil- 
liam BroSmith of the Travelers spoke 
for the measure which is known as 
Senate Bill No. 282. The standard pro- 
vision for the writing of group life in- 
surance is urged by the national coun- 
cil of insurance commissioners. 

Mr. BroSmith and Lucius F 
son spoke for Senate Bill 
which provides that: 


Robin- 
No. 423, 


“Every 
sociation 


company, corporation or as- 
transacting the business of 
insurance in this state (Connecticut) 
shall at all times maintain reserves 
equal in amount to it, liability under 
all its policy contracts, as the same 
shall be computed in accordance with 
the provisions of the statute laws of 
this state or with the requirements of 


the insurance commissioner under au- 
thority of law.” 

Still another bill which the same 
speakers favored was Senate Bill No. 
241: “An act concerning the valua- 
tion of securities held by insurance 
companies,” which, it was said, would 
provide a safe system for valuation. 


There was no opposition to any of the 
bills. 

Miss Gertrude Crockett has made a 
success in Albuquerque, N. M., of life 
insurance. She is an ugent of the Mu- 
tual 

Leslie York, inspector of agencies, 
Equitable, has returned from a western 
trip. 
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| Reserve Explained to 
| New Life Agents 
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The diagram below is not a map of 
the Monon Route nor the T. P. & W. 
Railway system, but it is an explanation 
by a representative of the Darby Day 
Agency of the Mutual Life in Chicago 
intended to help the new man get a 
better understanding of the operation 
of the reserve required under several 
of the more popular forms of life in 
surance policies, using for a basis the 
American Experience Table of Mortal- 
ity and three per cent. interest 

In connection with the illustration, 


RESERVE CHART $1000 3% INTEREST 


icy, at age forty-five, and from that 
time on the reserve is identical with 
that of any paid-up policy, whether 
purchased in the past with a single 
-remium or any other number of pre- 
miums. The same is true of a 20-pay- 
ment life, which arrives at the paid up 
or “trunk” line at age fifty-five, and 
from that time on has the same reserve 
as; any other paid-up policy. 

The next line below represents the 
ordinary life which requires a low pre- 
mium, and the reserve increases slowly 























let it be understood that all policies, 
escept those issued on the term plan, 
must mature at some specified time as 
endowments, What is generally known 
as straight life, or ordinary life, policies 
mature as endowments at age ninety 
six if the insured survives to that time. 
For convenience sake, entry age thirty 
five is used. 

The first diagonal line to the left rep 
resents the reserve under a 10-year en- 
dowment policy. It will be seen that 
the line starts with a reserve after the 
first premium is. paid, of nearly $100, 
and increases rapidly to age forty-five, 
when the policy matures for $1000. The 
20-year endowment requires, of course, 
a smaller premium and the operation ol 
the reserve igs slower, maturing for 
$1,000 in twenty years, or at age fifty 
five. 


The heavy black line starting just 
above the figures 400 at the left shows 
the increase in the reserve on a paid 
up policy. It illustrates the course of 
the reserve on a policy purchased at 
age thirty-five with a net single pre 
mium of $419.88. The reserve on a 10- 
payment life it will be seen, merges 
into the reserve line for a paid-up pol- 


DR. FRANK WELLS DEAD 


For Nearly Four Decades Medical Di- 
rector of John Hancock Mutual 
Life Insurance Co. 


Dr. Frank Wells, for nearly forty 
years medical director of the John 
Hancock, died a few days ago at the 
age of seventy-seven. He was a grad- 
uate of Harvard and the Harvard Med- 
ical School. 

In September, 1862, while in his 
junior year in college, he enlisted in 
the Forty-fifth Massachusetts Regiment 
and served until September, 1863. On 
his graduation he served on the staff 
of General Lockwood After further 
study of medicine in Dresden, Vienna, 
Paris and London, Dr. Wells returned 
to this country, practised in Andover 
and moved to Cleveland, Ohio. While 
in Cleveland he accepted a chair in 
the Cleveland Medical School and was 
a visiting physician of the Cleveland 


for the reason that premiums are sup- 
pesed to be paid all the way up to age 
ninety-six, should the insured survive. 
According to the mortality table, among 
$1,822 people living at age thirty-five 
just three will live to ninety-six, or, 
rather, their demise is supposed to oc- 
cur in their ninety-sixth year. 

The space above and to the left of 
each line represents the actual amount 
or insurance at risk, and the space be- 
low and to the right of each line the 
reserve, or what is known as self in- 
surance. 

Kivery policy, whether paid-up or not, 
must contribute its share from year to 
year toward the death claims that are 
occurring and at the same time must 
accumulate toward its own payment, 
when the time comes, according to the 
reserve indicated in the chart. It fol- 
lows where a policy matures by death 
shortly after it is issued the other pol- 
icyholders in that class must contri- 
bute largely toward the payment of 
the claim; and the policy on the life 
or the man who survives to ninety-six 
not only contributes something every 
year toward the payment of current 
lesses but accumulates for itself its 
fece amount. 


City Hospital. He was also health offi- 
cer of the city. 

Dr. Wells returned to Boston in 1878 
to resume the practice of medicine, 
later practising in Brookline. In 1883 
he was appointed medical director of 
the John Hancock Life Insurance Com 
pany. From 1891 to 1894 he was presi- 
dent of the National Association of Life 
Insurance Medical Directors. For sev- 
eral years he edited the registration 
reports of Massachusetts. For some 
time he served as vice-president of the 
Massachusetts Infants’ Asylum and as 
vice-president of the Massachusetts 
Emergency and Hygiene Association. 
He was on the executive committee of 
the Boston Provident Association and 
chairman of the school committee of 
Brookline. 

He was the author of a book, “Filth 
in Relation to Disease,” and he pub- 
lished a volume of lectures on “Social 
Hygiene” delivered before the teachers 
of the Boston schools. 





State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 





In 1918 a larger volume of both written and paid-for 
business was produced than in any previous year. 


1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


OUR ACHIEVEMENT Protection and Service Unexcelled. 
Additions are made to our agency force when the right 
men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 











NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 














Edward D. Field, Superintendent of Agencies 























GENERAL EDWARDS’ LUNCH 

Major General Clarence R. Edwards, 
the former commander of the New Eng- 
land troops in France, spoke to in- 
surance men jin Hartford last Friday 
noon at the Hartford Club. Among 
those at the head table were Lieut.- 
Colonel James lL. Howard secretary 
of the Travelers; Ex-Governor and Ex. 
Senator Morgan G. Bulkeley, president 
of the Aetna Life, and Major Morgan 
G. Bulkeley, Jr., assistant treasurer of 
the Aetna Life. Tremendous applause 
greeted the General as he rose to his 
feet to address the large assemblage. 
When it subsided, General Edwards 
started: “Mr. Mayor, Governor, and 
my father’s old friend here At this 
point he paused to turn toward former 
Governor ‘Bulkeley and & new wave of 
applause Was initiated. As this ended 
Governor Bulkeley interjected the com- 
ment: “Yours too.” 

Following the reception at the Hart- 
ford Club a parade was held through 
the streets of Hartford and many com 
panies of the State Guard were led by 
Colonel Charles W. Burpee, of the 
Phoenix Mutual Life, and among the 
officers marching in the parade were 
Major Jacob H. Greene, secretary of 
the Connecticut Mutual Life, and Cap- 
tain Phil M. Leakin, claim examiner 
of the Aetna Life Insurance Co. 


GREATEST 
SST Tele 


COM PANY 





A. L. C. MEDICAL SECTION 

The annual meeting of the Medical 
Section of the American Life Conven- 
tion will be held at Signal Mountain 
Inn, Chattanooga, Tenn., Wednesday, 
Thursday and Friday, March 26, 27 and 
28 Information received to date in- 
dicates that the largest attendance in 
the history of the Medical Section 
will attend. 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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next birthday to 60 years. 


anteed by State Endorsement. 


ASIL S. WALSH, President 








| HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy vvntracts from age 3 months 


INDUSTRIAL POLICIES are in full immediate benefit /rom date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 








JOHN J. GALLAGHER, Treasurer 











INTERNATIONAL LIFE or si. tovis 
SMASHED ALL RECORDS IN 1918 


Jt was the Special Combination and New T. O. Policies that did the work. 
If you are not selling them we are both losing money. 
Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. 

















Insurance Analysis 
of Revenue Act 


PENN MUTUAL MAN 


Insurance Public Mentioned 
Places—Estate Tax May 
Bone of Contention 


MADE BY 
in Four 
Be 


By E. P. Huttinger, Penn Mutual Life 

The Revenue Act of 1918, the largest 
in the history of the world, is now an 
accomplished fact. So far no one has 
raised a loud voice to say that it is 
worth all that it costs, for the cessation 


of war and the elimination of danger 
have suddenly given birth to all the 
accumulated criticism that lay latent 


during the struggle. Certainly, the 
war was terribly expensive for America, 
when the short period of her active 
participation is considered. Any re- 
publican form of government is cum- 
bersome and therefore expensive in 
operation, yet a spirit of optimism for 
the future dictates that it is worth the 
price. 

The new act gratifies our egotism by 
mentioning the life insuring public in 


four places: the first constitutes a 
whitewash, the second two a _ disap- 
pointment, and the fourth a distinct 


shock. We are thankful for the recog- 
nition, but object to the form somewhat 
like the personal feeling when accosted 
by that misguided chap who doesn’t 
know the difference between a friendly 
greeting and violence to your back. 


Excludes Gross Income from Life Insur- 
ance Proceeds 

Section (b) 213 (1) excludes from 
gross income the proceeds of life in- 
surance policies paid upon the death 
of the insured either to individual bene- 
ficiaries or to the estate of the insured; 
and (2) “The amount received by the 
insured as a return of premiums or 
premium paid by him under life insur- 
ance, endowment or annuity contracts, 
either during the term or at the ma- 
turity of the term mentioned in the 
contract, or upon surrender of the con- 
tract,” is similarly excluded. 

The first provision, though altered, 
does not appear broad enough to ex- 
clude from corporate income the pro- 
ceeds of policies payable as death 
claims to corporations. It has always 
been unreasonable to charge to income 
® providential business engagement 


which accrues only at the misfortune 
oi death, but the height ot absurdity is 
reached when the beneticiary pays a 
war-profits tax or sur-tax on such a 
tund. The second provision does not 
ditfer in effect trom the Act of 1917. 

Section 215 (d) states that premiums 
paid on life insurance policies are not 
deductible from income, whether the 
tuxpayer is or is not beneficially in- 
terested in the insurance. While this 
piovision may cause some hardship and, 
had it been otherwise, a great impetus 
would be given our business, it was 
never expected that all premiums would 
be deductible, meritorious as the claim 
may be, although it once appeared that 
premiums on group insurance might be 
wn exception. 


Allowable Deductions 

It is only fair to Congress to say in 
its behalf that allowable deductions 
must stop somewhere, and if all the 
honorable demands for clemency were 
recognized, the equal distribution of the 
tax would be imperiled. 

The estate tax may furnish the bone 
of contention, particularly in view of 
the apparent effect of the income tax 
on corporations. Section 402 (f) states 
that life insurance received by (named) 
Leneficiaries is only exempt up to the 
amount of $40,000. If insurance of like 
description exists beyond that amount, 
the executor or administrator is en- 
titled to proceed against all benefici- 
aries for a proportionate share of the 
tax. 

Beyond the almost insuperable diffi- 
culties which will confront the Govern. 
ment to discover this insurance which 
need not pass through the hands of the 
executor or administrator in order to 
reach the beneficiary, it will meet a 
further obstacle in that this is not an 
estate tax—a tax on the devolution of 
property at all, but a tax on the per- 
formance of a contract. Nor is such 
insurance part of a decedent’s estate, 
nor is the face value of a policy any- 
thing that a decedent ever owns. 


Not Impairment of Contract 

Many people have thought that this 
section constitutes an impairment of a 
contract and of a vested right, espe- 
cially where the right to change the 
beneficiary has not been reserved. This 
is not so in either case. There is mere- 
ly a tax levied on the receipt of the 
fund by the beneficiary and the right 
of the beneficiary under the contract 
or in the vested interest is in no way 


lessened. Congress may have the right 
to tax such a iund but to tax it under 


the title of an estate tax appears to 
be an error. 

There is one more phrase which if 
scrutinized with sufficient care shows 


a certain intent or significant omission 
on the part of our law makers. The act 
levies a tax On insurance “taken out by 
the decedent on his own life.” If we 
use the customary Knglish expression 
describing this contractual relation “to 
affect an assurance,” it is open to con- 
siderable doubt whether in a corpora- 
tion policy the insurance is “taken out 
by the decedent on his own life.” 
Rather does it appear that the corpora- 
tion takes out the policy on the deced- 
ent’s life. The same argument holds 
true where a wife insures the life of 
her husband. 

It can be maintained that such cases 
manifestly do not fall within the pur- 
view of the act, or the intent of Con- 
“ress, and are therefore not to be taxed. 
Certainly, Congress does not intend to 


tax corporation insurance under both 
income and estate titles. Such is to be 
hoped, although to those of us who 


realize the character of the institution 
and the sentiments which actuate in- 
surers of every class in deliberately de- 
nying themselves that their economic 
obligations may be fulfilled long after 
they have ceased the breath of life, it 


is a matter of concern that the pro- 
ceeds of a policy as a death claim 
should be taxed under any circum 


stances. 


PAUL ALEXANDER PRESIDENT 


General Agent of Guardian Life Heads 
Capital District Life Underwriters’ 
Association 


At its annual meeting held Febru 
ary 21, the following officers were elect- 


ed for the ensuing year: President, 
Paul] Alexander; first vice-president, 
H H. Bennit; second vice-president, 


W. 
Marsters. 


O’Connor; secretary, F. 
Devereux; treasurer, HK. Ll. 

Speakers for the next meeting will 
be LieutenantGovernor Harry B. Wal- 
ker and T. Louis Hansen, vice-president 
of the Guardian Life. 

Paul Alexander, the new president, 
has made many friends since coming 
to Albany with the Guardian as general 
agent. 


George H. 


British Company Now 
Writing Group Lines 


NO MEDICAL EXAMINATION 
Eagle, Star and British Dominions 


Covers Maximum Liability on Any 
One Life of $5,000 


London, March 1.-The Eagle, Star & 


British Dominions is now writing group 


The 


in its prospectus: 


insurance following are special 
points 
No 


The policy provides (a) a fixed sum, 


medical examination is required 
sey 


(b) 


£100 per employee; or, if desired 


one year’s earnings, calculated ac 


cording to the sum of the cash pay- 
ments made by the insured to the em- 
ployee during the twelve months pre 
ceding the date of his death, or, if he 
has not been so long employed, accord 
ing to his average earnings over the 


shorter period; or (c) one year’s earn 


ings, as in (b), with a bonus, increasing 


according to the completed years of! 
service. 

All employees are included, irrespec 
tive of age, occupation or sex If de 
sired, the policy can be effected in re 
spect of the male staff only. 

Immediate cover in respect of those 
employees who have been in the in 
sured’s service for at least three 


months. 


New employees and those who, at the 


time the policy is effected, have been 
in the insured’s service for less than 
three months, are automatically in 


cluded upon completion of a probation 
ary period of three months 
The policy in the ordinary form is re 
newable from year to year A five or 
ten year contract—binding on both sides 
can usually be arranged if specially 
desired by the employer 
The annual premium i 
the end of each year of 
cording to the maximum 
ages, of the employees 
the scheme, or (when 
the benefit varies with 
according to the wages paid during the 
year, and the ages of the employees. 
Unless otherwise specially arranged, 
the maximum liability of the company 
in respect of any one life is £1,000 


adjusted at 
insurance 
number, and 
coming under 
the amount of 
the earnings) 


ac 











PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Compiete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


issued 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 

















American Central Life 


Insurance Company 


INDIANAPOLIS, 








Established 1899 


All agency contracts direct with the company 


Address: 


| HERBERT M. WOOLLEN, President 


INDIANA 
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New Disability And 
Double Indemnity 


EQUITABLE OF IOWA _ POLICY 
Monthly Disability Income Increased 
to $10 on Each $1,000 of Face 


Amount 


On March 10 the Equitable of lowa 
began to issue its new policy contain- 
ing both disability and double indem- 
nity benefits. The principa] changes in 
the policies are as follows: 

(1) The amount of monthly dis 
ability income has been increased 
to $10 tor each $1,000 of the face 
amount of the policy, except in the 
case of monthly income policies on 
which the disability income will be 
the same in amount as the monthly 
income paid to the beneficiary 
upon the death of the insured. The 
disability extra premiums are cor- 
_respondingly increased. These 
rates will be found in the rate 
schedule referred to above which 
supersedes the present schedule of 
rates except in the case of monthly 
income policies. 

(2) Provision is made for the 
payment of double the face amount 
of the policy in case of death of 
the insured before attaining sixty 
years of age as a result of an ac 
cident from any cause (except such 
extraordinary causes as warfare, 
riot or insurrection, etc.). 

3) The surrender values are the 
equivalent of the full reserve on 

the American 3% per cent basis 
from the tenth year onwards. 

(4) Settlement options in non- 
participating policies are made par- 
ticipating and are based upon a 
guaranteed interest return of 3 per 
cent to conform with the options 
on participating contracts. 

All Policies Except Five-Year Term 

Policies will be issued with or with- 
out the disability or double indemnity 
benefits, or with either of them. In the 
principal forms of insurance, the pro- 
vision for the benefits is incorporated 
in the policies, but in the less popular 
forms the provisions will be attached 
to the policy by means of a special 
contract. The benefits will be written 
on all policies except Five-Year Term. 

Rules for the guidance of agents in 
writing business with the disability and 
double indemnity benefits: 

$1,000 to $25,000 with disability bene- 
fits. $1,000 to $10,000 with double in- 
demnity benefit. Where the amount of 
the application is in excess of the 
amount that will be issued for the dou- 
ble indemnity or disability benefits, 
separate policies will be issued. For 
instance, if application is made for 
$50,000, with disability and double in- 
demnity benefits for the maximum 
amoun* three policies will be issued. 

One for $25,000 without any benefits. 

One for $15,000 with disability ben- 
efits. 

One for $10,000 with disability and 
double indemnity benefits. 

The limit of risk on one life will in 
no wise be affected by the inclusion of 
the double indemnity benefit. That is 
to say, we will still issue $50,000 be- 
tween the ages of twenty-five to fifty- 
five with the double indemnity included 
for $10,000 even although our risk is 
thus increased to $60,000. 

For reinsuring and medical require- 
ments the double indemnity benefit will 
not be considered as additional insur- 
ance. 

No double indemnity or disability ben- 
efits will be issued below age eighteen 
or above age fifty-five. 


Women 
Disability benefits will NOT be 
granted to women, but the double in- 


de mnity benefit WILL be granted sub- 
Ject to the rules set forth in our In- 


structions to Agents and in our circu- 


lar letter of October 24, 1918 by Vice- 
rresident Nolen. Where the amouut 
ol mmsurance 15 iimited Lo less LMan 719,- 
vvV, the douvie 1udewinhity Deuell Will 
be inciuded, 1k desied, Lor Loe amoune 
SO Issued. Koth married and uhimar- 
red women are enlilied to Lue doubie 
ivdemnity benefits. 

Only first-class risks following strict- 
ly non-hazardous occupations will be 
sOlicited Lor policies tor disability auu 
double indemnity benefits. “Heretoiore 
disability and double indemnity ben- 
elits to men engaged 1D slightly nazara- 
vus Occupations Lor the reason that tne 
accident disability rate is Olly a smal 


proportion Of the Ltotal disaviuity rate. 
in the case of the double indemnity 
benelit, however, the risk to the Com- 
yany 1s in direct proportion to tne ac- 
cident hazard. Accordingly, it will be 
necessary tor us to exciude from the 


aoubie indemnity benelit such men, lor 
instance, as are engaged in the actual 
operation of trains, the majority of 
men engaged in the oil fields, the pud- 
dlers, the heaters, the catcners, elc., in 


the iron and steel industry, and the 
riveters, the caulkers, the carpenters, 
ete., in the shipbuilding yards. Never- 
theless, there is a wide tield in which 
the double indemnity benefit may be 
written. Professional and business 
men, farmers, skilled mechanics not 


engaged in hazardous work, are good 
subjects for the double indemnity bene. 
fit. More definite rules governing the 
issuing of disability and double indem- 
nity benefits will be issued later on 
when an occupation pamphlet, on whica 
we are at present working, is pub- 
lished,” the company says. 

In conformity with the company’s 
practice, regarding disability Lenefits. 
no first year’s commission will be paid 
for the double 


on the extra premiuni 
indemnity benefit. 
Annual premiums, $1,000 insurance, 


for .disability benefits, follow in part: 
Age 21: ordinary life, $1.10; 20-payment 
life, $1.47; 10-year endowment, © $.37; 
20-year endowment, $.65. Age 30: or- 
dinary life, $1.46; 20-payment life, $1.73; 
10-year endowment, $.49; 30-year en- 
dowment, $1.08. 


FINANCIAL VICE PRESIDENT 


New Position for A. R. Horr, of Equita- 
ble Society—Has Charge of In- 
vestments. 


At the annual meeting of the board 
of directors of the Equitable Life As- 
surance Society, A. R. Horr was ap- 
pointed financial vice-president, with 
general supervision over the treasurer's 
and comptroller’s departments. 

Mr. Horr became treasurer of the 
Equitable on December 1, 1913. His 
banking experience began shortly after 
he left college, when he accepted a 
position with the Western Reserve 
Trust Company of Cleveland. Subse- 
quently he was for twelve years with 
the Cleveland Trust Company, rising 
from assistant secretary to treasurer, 
later becoming vice-president. During 
most of this period he was in charge 
©’ the Corporation Trust and Estates 
Department. 

Under the direction of the finance 
ccmmittee of the board of directors, he 
will as financial vice-president, have 
charge of the entire investment branch 
o: the Society’s business, including the 
purchase, sale or exchange,of securities, 


the collection of dividends on stocks, 
maturing principal and interest on 
bends, collateral notes and other se- 


curities. 

Mr. Horr is a graduate of Cornell Uni- 
versity. He was admitted to the bar in 
Ohio in 1897 and practiced law in Cleve- 
land for a short period. 





most of the business by 
making the most of yourself. More 
applications, greater earnings for your- 
self, faster growth for your company. 
John Hancock Field. 


Make the 
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Payments to Policyholders since Org: 


Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 1, 





1918 
bed eOOSSe 0 eases DdOCCCeseNTCNSsES $18,362,862.75 
16,626,824.78 
1,736,037.97 
149,170,320.00 
2,376,218.75 
21 988,834.83 
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AGAINST INSURANCE TAX 
Senator William H. Heald, of the 
Connecticut insurance committee, took 


occasion, while recommending — the 
adoption of a bill extending the time 
for the organizing of the Rossia Cas- 


ualty Company of America, to urge the 
repeal of the franchise tax on insur 
ance companies, saying that it was re- 
sponsible for the location of many in- 
surance companies elsewhere and the 
deferred organization of several others. 


In case of death the bank pays what 
you have saved—the insurance com- 
pany pays what you meant to save. 
Insurance. 








CAPABLE MEN 


Can Always Be 


WELL PLACED | 


Much desirable territory is ready for | 
Agents who can deliver policies in satis 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life | 
Insurance Company — 





PORTLAND, MAINE 
Address: 
ALBERT E. AWDE, Supt. of Agencies. | 





























REASON Our 


underwriting and are guarantced by a de- 
posit of the full legal reserve with the 


State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents 


DR. ALBERT SEATON 


Policies Sell 


UR POLICY CONTRACTS contain 
all provisions consistent with safe 


THOMAS J. OWENS, Pres. 
CLAUD T. TUCK 








Vice-Pres. & Med. Dir. Secretary 
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GOVERNMENT LOAN ORGANIZATION | 

Second Federal Reserve District 
War Savings Committee, 120 B’way, N. Y.- | 
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to Provident 


Organized 1865 


The Provident Life and Trust 
Company of Philadelphia 
Endowments Matured in 1918 $3,307,534 

The satisfaction of these Policyholders is a valuable assistance 

Agents, who do not 


what is the best form of policy. They quote the Hindsight 
of these satisfied Policyholders. 


have to theorize about 











INSURANCE COM 
OF BOSTON MASSACHUSETTS 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 





THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 

















| The Value of a Human Life 





By Philip Burnet, President Continental Life Insurance Co. 
Article Il 




















While it is true that in some respect 
each individual differs from all others, 
yet on the other hand, all of us have 
many traits in common. These com- 
mon traits are predictable; we know 
we shall find them in every one. 

I wish to direct your attention to 
two of these common traits which play 
a large part in the writing of life in- 
surance. In fact, when a man insures 
his life, the act may be said to issue 
very largely out of a conflict between 
these two opposing instinctive tenden- 
cies. One of them tends to make him 
insure and the other tends to keep him 
from doing it. 


The Tendency to Insure 


It is a common saying that 
preservation is the first law of nature.’ 

From this it would follow that any- 
thing which tends to the preservation 
of the self would appeal at once to 
many of the strongest instinctive ten- 
dencies. 

How does life insurance tend to the 
rreservation of the self? 

sefore we can answer this, we must 
first define the self to be preserved. 
The first impression is that the self i3 
the person or the individual as separate 
and apart from all other individuals. 

The fact is that the self as each one 
of us feels it to be is not alone one’s 
own bodily person, but also includes, in 
this feeling of self, more or less of 
other persons as well. To some extent, 
this enlarged self of ours includes, in 
its feelings, all of those whom we love. 

But what is love, this abstract, intan- 
gible thing we speak of so familiarly? 

Men have tried for ages to define it. 
No one has succeeded. I shall not at- 
tempt to add another definition to the 
countless number that already exist 
I limit myself to the simple suggestion 
that for our own purposes it may b> 
helpful to us to think of love’ in one 
Particular way, namely, as the exten- 


“Self 


sion of one’s own personality so as to 
include the loved ones in the personality 
of the lover. 

In this sense, the loved ones become 
identical with one’s self so that their 
jcys and sufferings become, to a great 
extent, one’s own joys and sufferings. 

This idea of the identification of 
those we love with our own personality, 
so that their joys and sufferings become 
our own enables us to regard a_ pros- 
pect not as himself alone, and as sepa- 
rate and distinct from his family, but 
as including to a greater or less ex- 
tent, all of those whom he loves. 

This inclusive self will be moved by 
the same appeal as would move the 
self alone if it were alone exposed to 
the risks which beset both the self and 
the family. 

Thus, a man who loves his wife and 
children deeply——that is, includes them 
to a large extent in his own personality 

will view insurance on his life as if 
he himself were the beneficiary. He 
will respond readily to the idea of in- 
surance and is likely to buy one of the 
cheaper forms, not to save money, but 
to make his money buy as much pro- 
tection as possible. 

The man who does not love his wife 
and children so much—who includes 
them less completely in his own per- 
sonality—will, of course, be less recep- 
tive to pure protection. The identifi- 
cation being less complete, he will not 
feel himself exposed to so great a 
hazard. He will be moved to buy less 
protection on one of the more expen- 
sive plans. He wants to provide for 
himself; and since the self, as he feels 
it, does not include so much of his 
family, the future which presents it- 
self to his mind is made up more large- 
ly of the things likely to happen to him 
personally. 

But in nearly every instance, there is 
come identification of the family with 
the self, some feeling that the risk to 


the family is a risk to the self, so that 
the element of protection pure and sim- 
ple is felt to some extent to be a per- 
sonal benefit—like fire insurance for in- 
stance—which is added to the other 
personal benefits accruing from the 
cash value of the policy at or before its 
maturity, the disability feature if any, 
the enhancement of the personal credit, 
etc. 

Of course there are all degrees of 
this feeling of the identification of the 
family with the self, but you may be 
sure that it is never wholly absent in 
any human being, save only in a very 


small number of exceedingly rare in- 
stances. 

One proof of this is the fact that 
the vast majority of men devote vir- 


tually their whole lives to taking care 
of their families. But the best proof, 
the one unanswerable proof that nearly 
every man has some feeling of love 
for his wife and children, lies in the 
fact that the earth and all it contains 
is dominated by the human race. 
Conditions have always been such 
more so of course in years gone by 
that helpless people—women, and es- 
pecially children—would have perished 


unless the husband and father loved 
them enough to care for and protect 
them. 

The children of those fathers who 


had no such parental instincts quickly 
perished. They died out long ago. The 
only ones who could survive were the 
children of the fathers who loved them 
enough to take care of them. Hence 
the entire human race is descended 
from fathers and mothers with the par- 
ental instincts; the inbred instincts to 
love and protect their offspring. This 
is not only deeply inbred into the race, 
but it is impossible to see how it could 
be eradicated. 

The human infant is born almost en- 
tirely helpless and remains more or 
less helpless for many years. Let love 
of wife and children disappear and the 
race itself would vanish in a single gen- 
eration. The first generation of a love- 
less race would become extinct within 
a week after its birth. 

So you may depend on it that fathers 
do love their children and the mothers 


of their children. They do fee] their 
joys and sufferings and fear the dan- 
gers to which they are exposed. In the 


very nature of things such a feeling not 
only exists, but cannot be eradicated. 
It is instinctive—one of those inbred 
impulses that are at the bottom of 
every human act. 

It may be illustrated in this way: A 
father and child are standing on the 
platform of a railroad station. Just as 
the express thunders into the station, 
the child falls off the platform onto the 
track, immediately in front of the on- 
coming locomotive. 


Fatherly 

What will the father do? 

Instinctively, impulsively, instantly, 
without thinking anything about it, he 
will jump on to the track after it. 

There has been no thought of sacri 
fice— there has been no thought of any- 
thing—the act was as automatic as if 
the father and child were bound to- 
gether and the father were dragged 
on to the track by the weight of the 
falling child. 

The fact is that they were bound to- 
gether. The bond was instinct. The 
circle of the father’s personality in- 
cluded the child; the child was a part 
of him. He wasn’t trying to save the 
child, he wag trying to save himself. 

But let’s recast the picture a little. 
Our illustration assumed that the child 
was in reach of the father. Let's put 
the child out of the father’s reach and 
see what happens. 

Father and child are on the platform 
together. While the father is engaged 
in conversation with someone else the 
child wanders away; the father hears 
the express rushing in and looks up just 
in time to see his child, a hundred feet 
away, fall immediately in front of the 
rushing locomotive. 

The father is too 
the child. 

What does he do? 

He closes his eyes so as to save him- 
self the anguish of seeing his child 
ground to death beneath the wheels of 
the locomotive. He shuts out the hor 
rible scene 

It is a mechanism of this sort that 
keeps men from taking life insurance 
until the insurance man makes them 
open their eyes to a fact which they 
would blot out if they could; a fact so 
distressingly uncomfortable that they 


Instinct 


far away to save 
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in which to insure. 
every one of our representatives. 
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SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset 
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try to banish it by refusing to look at 
it except under compulsion. 
What is this fact? 
The Tendency Opposed to Insurance 
This brings me io the last point which 
I wish to submit for your consideration. 
It is this: The very same instinctive 
impulses which tend to the preservation 
of the self and therefore to impel the 
self to take life insurance, are at the 
same time opposed to the taking of in- 
surance because they not only impel 
us to acts of self-preservation, .but also 
restrain us from acts of self-destruction. 
Now it is difficult to 
thought from an act. Indeed some au 
thorities go so far as to identify the 
two, regarding thought as but one form 
of activity. In any thought and 
act are so closely akin that we might 
not go far astray to regard thought as 
but the beginning of the act thought of 
Thus any tendency to repress a given 
act would carry over to a tendency to 
repress even the thought of the act. 
From this it would follow that the 
instinctive tendency to avoid or sup- 
press any act leading to self-destruction 


separate a 


case, 


would likewise tend to suppress even 
the thought of the destruction of the 
self, that is, to suppress the idea of 


one's own death, 

This point of view finds confirmation 
in the experience of every life insurance 
man. In a litthe pamphlet issued sev- 
eral years ago, | ventured to assert: 

“No healthy, normal man gives much 


thought to the certainty of his own 
death. He would not be healthy if he 
did; there is something wrong either 


physically or mentally, with a man who 


is given to brooding about his own 
ceath. 
“Experience proves this. The few 


people who do apply for life insurance 
voluntarily are nearly always uninsur- 


able. Few healthy men apply of their 
own volition for the very same reason 
that few healthy men arrange their 


affairs every night and prepare to die 
before morning. They don't expect to; 
they don’t think anything about it. 
“Consequently, the healthy risks—the 
only ones that are insurable—must be 
solicited. They must be made to stop 
and think long enough to realize that 
they are certain to die some time, that 
they may die any time, and therefore 
that their families need the protection 
which life insurance alone affords. 


“This is the province of the solicitor.”. 


While the experience of every life in- 
surance man confirms what | have said, 
it is none the less interesting to have 
it further confirmed by a man whose 
fume as an authority on the mechan- 
isms of human behavior has, within the 
last few years, swept like wild-fire 
throughout the civilized world. 

I refer, of course, to Prof. 
Freud, of Vienna, the founder 
so-called Freudian School of Psycho- 
analysis, which is everywhere recog- 
nized as one of the greatest of all con- 
tributions to the scientific understand- 
ing of human behavior. 

In a little book published last year, 
Prof. Freud says: 

“Our .attitude towards death has not 
been a sincere one. To listen to us we 


Sigmund 
of the 


were, of course, prepared to maintain 
that death is the necessary termina- 
tion of life, that death was natural, 


undeniable, and inevitable. In practice 
we were accustomed to act as if mat- 
ters were quite different. We have 
shown an unmistakable tendency to put 
death aside, to eliminate it from life. 
We attempted to hush it up. ; 
“We cannot, indeed, imagine our own 
death; whenever we try we find thar 
we survive ourselves as spectators. The 
school of psycho-analysis could thus as- 
sert that at bottom no one believes in 
lis own death, which amounts to say- 
ing: In the unconscious every one of 
us is convinced of his immortality. 
What we call our unconscious, those 
deepest layers which consist of im- 
pulses, does not acknowledge its own 
tieath. The idea of death finds abso- 


Intely no acceptance in our impulses. 
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Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital........$1,000,000.00 


OUR 1916 STATEMENT SHOWS 


weeeeee-Cover).... $42,400,000 
eo | 5,600,000 
10,000,000 


New Insurance paid for.......ccccccees 


The High Scores in the Life Insurance Profession are won by Trained 
We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 


Address: | 








“As far as the death of another is 
concerned every man of culture will 
studiously avoid mentioning this possi- 
bility in the presence of the person in 
question. 


“Death is, of course, not deferred 
through our sensitiveness on the sub- 
ject, and when it occurs we are al- 


ways deeply aifected as if our expecta- 
tions were shattered. We lay stress 
upon the unexpected causes of death, 
we speak of the accident, the infection, 
or advanced age, and thus betray our 
endeavor to debuse death from a neces- 
sity to an accident. 

“This attitude of ours towards death 
exerts a powerful influence on our lives. 
We do not dare to contemplate a num 
ber of undertakings. * * * A num- 
ber of renunciations and exclusions re- 
sult from this tendency to rule out 
death from the calculations of life.” 

Among the undertakings we do not 


dzre to contemplate, or the renuncia- 
tions and exclusions which result from 
the tendency to rule out death, none 
perhaps, is more striking than the tend- 
ency to rule out life insurance in spite 
of the strong natural impulse in every 
one of us to provide for our larger 
selves, including those we love within 
our definition of the self. 

Here then, we have a conflict between 


strong instinctive impulses—the  im- 
pulse to rule out death is opposed to 
the impulse to preserve life. 

The impulse to rule out death tri- 


umphs over the impulse to preserve the 
self until the life insurance man grap- 
ples with the impulse to rule out death 
and holds it in check long enough to 
give the impulse to preserve the self 
as we have defined it, a chance to do 
its work. 

Summary 
your patience was ex- 


I am sure 








Being 


spicuously figured. 


insurance agent. 


105 William Street, 








Millions of Life Insurance 


By the Use of the SHANBACHER 
INHERITANCE TAX CHARTS 


In the closing of most of the big lines to which 
the attention of the public has been directed dur- 
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ing the past few months these charts have con- 


Worth their “weight in gold” to every live life 


New York, N. Y. 














hausted long since. Let me thank you 
for your forbearance and ask you to 
bear with me a moment longer while 
I briefly summarize what I have said 
and as briefly point out what I believe 
te be the line of least resistance in try- 
ing to conserve the insurance now in 
force on the lives of our fighting men. 

1. We have seen that every individual 
possesses certain powers and capabili- 
ties which differ in some respect from 
those of every other individual, and 
that life insurance is one of the means 
provided by this great Democracy of 
ours for giving every individual an op- 
portunity to develop his own peculiar 


capabilities— to be a free man instead 
o2 a slave. 
2. We have seen that all the strong 


instinctive impulses which further the 
preservation of the self, at one and the 
same time both impel us to insure and 
resérain us from doing so. 

3. We have also seen that the self 
as all of us feel it to be really includes 
pot only one’s own personality, but also 
those we love. 

Since the principal thing which re. 
strains us from insuring is the impulse 
to ignore death, it would seem that the 
more we concentrate on life the more 
do we work with the fundamental in- 
stinctive trends, and the less do they 
oppose our efforts. 

The policy which does this is the En- 
dowment policy with thirty or more 
years to run. 

That carries with it the implication 
that “of course you are going to live at 
least thirty years,” yet takes into ac- 
count the lurking possibility of death 


without emphasizing it, and provides 
both for the smaller self of the _ indi- 
vidual as well as for the larger self it 


it has been extended to include others 
in its feelings. 

The Endowment payable at age sixty. 
two might serve the purpose even bet- 
ter, although our own experience tends 
to show that on the average, the thirty- 


year Endowment is the policy most 
likely to make the widest appeal. 

We have found this little chart ex- 
tremely useful along this line. Our 


men tell us that it is the strongest in- 
fluence they can bring to bear because 
it shows so concretely precisely what 
is likely to happen to every one. 


GROUP MINIMUM OF 50. 


Equitable’s Coverage Without Medical 
Examination—Comment Upon Re- 
cent Influenza Epidemic 


The Equitable Life Assurance Society 
has reduced the number of lives accept 
able as a group without medical ex- 
amination to 50, which gives Equitable 


representatives a much wider field of 
operation. The recent influenza epi 
demic, with its consequent large pay: 


ments to group employees, has demon- 
strated anew the benefits and advan- 
tages of group insurance both to 
employer and employee. Moreover, the 
employer who is farsighted and broad- 
minded enough to install group insur: 
ance with his organization is usually the 
big man of the community and one 
whose influence and personal insurance 
interests are well worth cultivation. In 
other words, there is a reflex action in 
talking and selling group. insurance 
that is of direct benefit in the transac- 
tion of ordinary business. 





INVESTIGATION COMPLETED 

It is hoped that Volume 1, of the 
American-Canadian Mortality Investiga- 
tion, will be published in about two 
months. Ags a matter of fact, the work 
has been completed for several months, 
but there has been so much difficulty 
in getting good printing and in obtain- 
ing the necessary paper that unavoid- 
able delay has occurred. 
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Mrs. Doherty Makes 
Success First Year 


HOW SHE ACCOMPLISHES THIS 


Began Writing Relatives in Home Life 
and Then Went After Friends 
and Acquaintances 





Mrs. J. B. Doherty is the first woman 
agent of the Home Life to enter the 
“$100,000 Class.” She writes insurance 
in Missouri. 

Mrs. Doherty is a bright and attrac- 
tive woman of magnetic personality. 
She says she had no business experi- 
ence whatever prior to becoming an 
agent of the Home one year ago. Yet 
in that short time she has achieved 
success and developed latent business 
talents. 

“It was Mr. Camp who persuaded me 
that | could write insurance,” she said 
to “The Home,” the interesting little 
publication of the Home Life, on her 
recent visit to the Home Office. “He 
said | was a good talker (‘windjammer,’ 
we call it out in Missouri) and that I 
knew lots of people and had plenty of 
time—two good assets for a prospec- 
tive agent. So I started in, and prac- 
ticed on my relatives— wrote my sister 
for $5,000, my brother for $10,000, and 
rounded it out with an application for 
$5,000 more from my brother's wife. 
Then I got brave, talked insurance to 
my friends and acquaintances, and the 
first thing I knew I’d written $100,000! 
Now I’m so interested I can’t stop, and 
I'm starting the year with some more 
good settlements.” 

Varies Her Approach 

Mrs. Doherty was asked if she had 
any special method of approaching her 
prospects—any particular “line of talk.” 

“Goodness, no,” she answered, laugh- 
ingly, “I guess I have a different ‘ap. 
proach’ for everyone I talk insurance 
to. I try to study the personality of 
my prospects, and to find out some- 
thing about their characteristics before 
I interview them. For instance, I knew 
that one woman I was trying to insure 
seemed to take a real pleasure in dis- 
agreeing with the people she talked to, 
sc I decided to indulge her—it wouldn’t 
hurt me, and she’d enjoy herself! So 
I started in to advance my ideas on 
subjects that I felt she would be apt 
to object to. When she suggested a topic 
I managed to find something about it 
to criticise. We got on very nicely. 
When I began to talk insurance, she 
said she didn’t believe in it. I then 
blandly suggested that an endowment 
policy would be an excellent investment 
for her. She apparently knew some- 
thing of insurance, for she promptly 
stated that if she ever did take insur- 
ance it would not be an endowment 
but a 20-payment life. I countered by 
defending the endowment form hotly; 
whereupon, to prove that she had the 
strength of her convictions she gave 
me her application for $5,000 on the 
20-payment life plan. 

Won’t Let Prospects Say “No” 

“I have only one hard and fast rule,” 
continued Mrs. Doherty, “I never let a 
prospect say ‘No’ to me. When a man 
protests that he doesn’t want insur- 
ance, I simply ‘put a little more dyna- 
mite under him,’ as Mr. Camp says, and 
Start in with another argument to con- 
vince him—and so far I’ve always suc- 
ceeded.” 





It may be a supersti- 
tion, but things do hap- 
pen to people who have 


Madea Mistake 
in Failure 


to Renew been protected by in- 
surance and who then 
let this protection lapse. The Mary- 


lend Assurance gives two instances: 
The renewal of policy Y-257218 in 
the Maryland, issued to William Von 
Rosenberg, Jr., was recently returned 
to the home office marked “Not Taken.” 
And now a newspaper clipping de- 
scribes how this former policyholder 


Mid-Winter Meet 
of Fraternal Leaders 


ACTION UPON SECURITY SALES 





Unwise for Fraternals to Borrow 
Money or Sell Assets to Meet 
Abnormal Losses 

At the mid-winter conference of fra- 
ternal leaders in Chicago, February 
20-22, the actuaries connected with 
fraternal societies passed a unanimous 
resolution that in their judgment it 
was unwise for a fraternal society to 
borrow money or sell securities in 
order to meet abnormal death claims. 
Their advice is that members be ap- 
prised of the need of additional funds 
and assessed monthly to accumulate 
what is required to meet the emerg- 
ency as long as it exists. Only one of 
the large societies, and a few smaller 
ones, thus far have assessed their 
members; many, however, have either 
borrowed money or sold securities. All 
fraternals have had a heavy run of 
death claims, about comparable to the 
experience of old-line companies. it 
was brought out in the discueions. 

Many speakers frankly expressed ad- 
miration of the courageous action taken 
by the Fraternal Aid Union in prompt- 
ly going to its inadequate rate mem- 
bers with the facts as early as last 
November, and calling for several 
special monthly assessments to pay in- 
creased death claims. This particular 
societv reports that it had a highly 
gratifying return from its three special 
assessments, far beyond its expecta- 
tions, so that the necessity for continu- 
ing the call for the present has been 
obviated. 

STATEMENT ABOUT DIVIDENDS 

Because of the unprecedented death 
losses sustained from the pandemic of 
influenza which has swept the country 
it has been necessary to make a sub- 
stantial reduction in the dividend scale 
of the Missouri State Life. The com- 
pany says: 

“The actual] death losses experienced 
would warrant a much greater reduc- 
tion than has been made, but the Di- 
rectors feel that for the present the 
best interests of the policyholders and 
the company will be preserved by the 
procedure now being followed. 

“As soon as these abnormal losses 
have been absorbed it is confidently 
expected that a more liberal scale can 
be adopted. 

“Had the ratio of actual to expected 
mortality been the same in 1918 as it 
was in 1917 our losses would have been 
$983,715 less than they actually were; 
on the participating business alone they 
would have been $523,115 less. 


“Our total dividends paid appor- 
tioned and _ provisionally ascertained 
amounted for the year 1918 to $488,- 


485.21, from which it will be seen that 
the elimination of all dividends for the 
year 1918 would not have been suffi- 
cient to offset these excessive mortality 
losses. The reduction decided upon 
amounts to 50 per cent.” 


was accidentally killed by bullets fired 
from a shot-gun. 

The renewal of policy T. A.-4869 in 
the Maryland, issued to Fred J. Ware, 
was returned for cancellation last Au- 
gust. Information just received at the 
home office reveals that this former 
policyholder was accidentally killed in 
December by the explosion of a re- 
volver. - 

Sergeant-Major Charles E. Buckland, 
formerly of the life department of the 
Aetna Life Insurance Co., has been dis- 
charged from the army and has re- 
turned to Hartford. 








Mutual Life’s “Points” in its current 
issue contains a sketch of the war 
record of Brigadier General W. O. H. 
Dodds, C.M.G., D.S.O., a manager of 
the Mutual at Montreal. 


Preliminary Term 

Bill Opposed 
1.) 
term companies of the West, the Middle 
West or South could come into Massa- 
chusetts under no limitation as to ex- 
pense and compete in the state with 
its own companies which are subject 
to the New York expense limitation. 
It would be obviously unfair to create 
such a situation, he continued: 


“There is no reason why Massachu 
setts should thus legislate to the detri 
ment of its own companies by allowing 
in the state companies not subject to 
expense limitations to which its own 
institutions are subject,” he sad. 


(Continued from page 





More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 














HOME LIFE 


INSURANCE’ CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,828, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 














Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








OF 


W. D. 


ATTRACTIVE 


THE BERKSHIRE LIFE INSURANCE CO. 


PITTSFIELD, 
Incorporated 1851 
WYMAN, President 

A purely mutual Company, issuing all desirable forms of life insurance. 
LITERATURE 

Ambitious, Productive and Trustworthy Life Agents may be benefitted 

by corresponding with 
W. S. WELD, Superintendent of Agencies 


MASS. 








Missouri State Life Policies Rich In Selling Points 

















Facts— 


Over $156,009,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 


Home Office, St. Louis, Missouri 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book increase His Income and General Efficiency 





The Sales Efficiency De- 

Ideals partment of Brill & Scott, 
Functions general agents of the Penn 

Plans Mutual Life in New York, 

is outlined in an interesting 
article in “The Penn Mutual Life News 
Letter,” by Wilson M. Taylor. He says: 

“There are really three functions of 
the Sales Efficiency Department. The 
first function is to properly select, from 
a psychological standpoint, men who 
under proper training and direction will 
become efficient representatives of The 
Penn Mutual Life Insurance Company 
and who will carry the Penn Mutual 
message in the Brill & Scott way. The 
second function is to train these men 
in the four fundamentals of the insur- 
ance profession. The first fundamen- 
tal is that they should be able to know 
themselves, and we aim to develop 
them. We don’t feel that we are able 
to give any of our men anything, but 
the Sales Efficiency Department de- 
velops that which they already have, 
to a marked degree. The second part 
is to be able to know the other man 
so that they can convey their ideas to 
the other man (the prospect) in the 
way the prospect likes to have them 
conveyed. The third part is to know 
the ‘Why’s’ and ‘Wherefore’s’ of the in- 
surance profession, so that they may 
be able to talk the technical side of 
the insurance business in the non-tech- 
nical way, and in a language that their 
prospect can easily understand. The 
fourth part is to see that they maké 
an intelligent application of the first 
three parts. 

“The selection of the men, which of 
course is an extremely rigid one, and 
is not based on any feelings on our 
part but is based entirely upon a scien- 
tifle standpoint, which, according to 
Herbert Spencer, ‘Science is organized 
common sense, taking into considera- 
tion the laws of psychology.’ 

“Having selected our’ prospective 
salesmen we give them a _ two-weeks’ 
training. Classes meet in the morning 
at 9.30 and last until 12, and in the 
afternoon from 2 to 5 o'clock. In the 
mornings we take up the insurance 
profession for the first six days, and in 
the last six mornings mock sales. In 
the afternoon we take up salesman- 
ship, in which we train the man to 
know himself. The last six days are 
devoted to the Science of Approach, 
so that our salesmen know just exact- 
ly how to handle each prospect at a 
profit. In these talks we use the stere- 
opticon. The men are required to pass 
a written examination at the end of two 
weeks on twenty questions, and they 
must pass with an average of 85 or they 
are not awarded an agency contract. 
The general class average,.to date on 
the first three classes is 95% per cent. 

“After this training is concluded, the 
salesmen are brought together once a 
week at a general meeting, in which 
we have mock sales and a general re- 
view of the principal ideas that they 
have acquired in their two weeks’ 
training. At these general meetings 
we take up the ideas of salesmanship 
and insurance in general. 


The Results 


“The first class or group of men 
started January 2 and ended January 
16, and included Messrs. Frank, War- 
ner, Soderheuck and Langdon. The 
first day they were in the field one 
man, Mr. Langdon, wrote his first ap- 
plication, and in five days, 75 per cent 
of the first group had written their 
first applications. 

“The second group was started on 
January 18 and ended February 1 and 


was composed of Messrs. Abbey, Han- 
bury, Blackwell and Bryan. Their first 
week’s total business amounted to $63.,- 
000, with policies running from $1,000 
to $20,000. One man in that group in 
thirteen days has written over $70,000 
worth of business. 

“The third group, which started Feb. 
ruary 3 and which will complete its 
training February 17, is composed of 
Messrs. Ritterband, Coles, Eagle, Fried- 
lander and Fox. It is really too early 
to say just what they will do after they 
have completed their training. 

“We have made it a rule not to em- 
ploy a man who has already had insur- 
ance experience, preferring to take men 
from other lines of business and train 
them in the Brill & Scott way, and by 
doing this no agency in New York City 
can point its finger at the Sales Effi- 
ciency Department and say: ‘You have 
attained your success by taking from 
us our best men.’ Verily, ‘Knowledge 
is power,’ when it is applied.” 


* + * 


When a claim is reported, 
Tactful the adjuster should imme- 
Payment of diately call at the home of 
Claims the claimant and express 
his sympathy with the 
family in their bereavement, says Su- 
perintendent EK. O. Rodier, of The Pru- 
dential in Norwich, Conn, writing t»9 
“The Prudential Weekly Record.” After 
se doing, arrangements should then be 
made to complete the claimant’s certifi- 
cate, and much care should be taken 
to obtain correct information in answer 
to the questions on it. After the sig- 
nature of the claimant has been se- 
cured, advise him or her that all mat- 
ters pertaining to the completion of 
proofs of death will be attended to and 
that arrangements will be made for 
prompt delivery of check in settlement 
of claim. When such treatment is ac- 
corded, you cannot fail to make a good 
impression upon the claimant as well 
as upon the relatives and friends of the 
deceased, and you also demonstrate to 
those interested that our company is ar. 
ways ready to stand back of its mott» 
in the matter of paying claims. 
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THE TRAVELERS 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


INDEMNITY 
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When payment of a claim is made 
the time is most opportune to write 
rew business upon the lives of the mem 
bers of the family of the deceased, or 
other relatives and friends, for at such 
au time the attention of all has been 
called to the real need of having the 
jrotection of life insurance. 

The writer well remembers during hi; 
experience in a certain city that he was 
most eager for a claim to be presented, 
in order that he might be able to show 
the people of the community just how 
piomptly our company would pay a 
claim. The company’s business in force 
in the place in question was not of long 
standing and we had never adjusted 
any claims there, and policyholders in 
the city were eager to have proof of 
the prompt service to be rendered by 
the company in the matter of claim 
settlements. The first claim paid re- 
sulted in a large amount of new busi- 
ness being written and the company’s 
reputation was established in the place 
and we had the entire good will of the 
people. 

When claims are adjusted § and 
promptly paid without inconvenience to 
the claimant and those interested, a 
prestige for onr company is established 
and you will find that our policyholders 








and size are impressive. 


out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. Big Dividends. Strength 
and safety that need no demonstration. Unsurpassed ser- 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 

















will be great boosters for us and that 
we will establish for ourselves a repu- 
tetion which will give great satisfac- 
tion and reward. 

Claim adjustments should precede all 
other business at all times and particu- 
lar attention should be given the mat- 
ter of completing all papers fully so as 
tc ensure the prompt payment of claims, 

The members of the family of the de- 
ceased often require our counsel and 
assistance at such times and we should 
also be ready to give our services and 
in any other way help and assist those 
bereaved. 

Our company’s business depends upon 
the satisfaction of our policyholders 
with the treatment accorded them and 
we can obtain big business for the fu- 
ture by giving special attention to the 
prompt adjustment of all claims. 

- s s 


We are glad to note that 
The Agent our recently expressed 
Insures opinion in regard to the ad. 
Salaries visability of the field man’s 
putting the soft pedal on 
the funeral chords when engaged in the 
persuasion of the prospect, is shared 
by so successful a leader as Mr. Harry 
Kay, head of the Metropolitan’s forces 
in Canada, who joins with it a splendid 
positive “lead” in these terms: 

“Get a 1919 model argument. Don’t 
be running about in a rickety old hearse 
conducting a funeral in every house. 
Just remember that you are out of the 
life insurance business and that you 
are insuring salaries. 

“Do it something like this: Suppose 
you ask a woman if she depends on her 
husband’s salary from week to week. 
Ask her how she thinks she could get 
along without it. Then ask her if his 
salary is insured. I say it is easier to 
insure a man’s salary by putting his 
wife on the company’s pay roll than to 
talk about death and trying to scare 


people into the debit.”—John Hancock’ 


Field. 
* a oo 
Income insurance is being 
Value of emphasized by suggestions 
Income from the home offices, and 


Insurance as a proposition of protec: 

tion is more and more com- 
ing to be appreciated by the insuring 
public. “Men are beginning to realize 
that while they may leave their fam- 
ily money they cannot leave their eX 
perience with which to take care of it, 
hence the provision for a fixed monthly 
income for the life of a dependent finds 
approval with far seeing men,” says 
Graham Wells, Provident Life & Trust 
Co., Pittsburgh. 
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Total Transactions of 
Life Companies in 1918 














Statements filed with the New York Department show insurance in force, 
premiums and payments to policyholders as follows: 


Issued, Re- 


In Force vived and 





Dec. 31,1917, Increased 
NN) Kec tune Ake domas 3S 2 $218,251,455 
Deere, Goce caccvece 437 582,188 40,192,269 
Rerkehire .coccscscssccee 88,497,032 10,258,748 
Colonial (Ord) ......... 5,368,373 473,050 


(Ind.) 33,425,365 


“olonial 


Columbian Nat’l (Ord). 82,059,851 17,907,312 
Columbian Nat'l (Ind.) 243,804 343 
Connecticut General 137,349,393 50,745,229 
Connecticut Mutual 271,243,227 32,003,096 
Equitable, N. Y. ....... 1,754,868,908 350,460,925 
Fidelity Mutual ........ 142,022,569 19,565,970 
PO: DR Be stascewewsy 146,050,145 24,514,577 
John Hancock (Ord.)... 449,532,233 93,386,493 
ohn Hancock (Ind.)... 525,764,050 — 87,696,067 
NOI d.cincdpseccecss 57,467,120 4,388,160 


Maryland Assurance 1,073,945 


Massachuse tts M utual . 150,212,181 64,588,303 
Metropolitan (Ord,) 1,773,207,811 463,008,744 
Metropolitan (Ind.) 2,162,974,037 419,331,865 








Losses and 








Termi In Force Endow- Premium 
nated Dec. 31, 1918 ments Paid Income 
$117,996,271 $673,172,468 $11,602,708 $19,107,682 
39,841,186 446,933,871 5,732,103 9,491,142 

94,131,529 1,719,479 3,217 ,492 

5,284,572 108,269 158,652 

3,217,165 38,802,973 ectayedex “xcdesnakentin 
7,771,338 92,195,825 925,544 2,792,047 
14,382 229,765 eeivasine “euutemadame 
12,240,802 = 175,853,820 1,899,014 4,853,271 
17,124,890 285,121,434 § 816,911 9,119,214 
180,791,255 1,924,538,578 38,652,522 67,465,337 
12,293 149,295,550 2,515,617 5,566,168 
11,850,530 158,710,292 2,473,317 §,223,567 
31,326,617 511,592,109 6,389,194 — 17,780,623 
ee a, rE Mie 
5,414,247 56,441,033 1,497,101 1,669,504 
4,000 1,069,943 1,000 18,351 
24,007,193 490,793,291 6,263,911 16,076,852 
152,208,917 2,084,007,638 27,872,772 69,792,053 
236,801,774 2,345,504,178 38,891 889 84,763,758 
692,250 2,464,475 6,200 69,235 
41,012,921 987,481,787 14,275,333 44,671,225 
12).449,962 1,861,881 ,953 44,323,234 67,137,999 
113,192 2,282,498 58,578 55,599 
191,497,800 2,838,829 802 50,975,451 110,138,975 
961,182 8,290,739 160,964 271,464 
3,565,829 39,003,293 831,315 1,307,491 
28,804,470 412,833,701 797,975 14,860,728 
114,268,811 1,612,209,645 19,708,963 = 49,117 181 
200,398,400 2,249,548,689 *........... hen benad ee 
5,501,925 57,267,818 781,247 1,929,652 
12.575,527 240,152,133 3,384,889 8,293,949 
77,027,379 754,291,082 8,651,370 19,666,973 
35,513,929 563,428,654 9,529,074 19,399,897 
5,294,061 65,551,297 1,201,788 2,335,773 
2,964,711 23,840,796 568,965 98,223 





Morris Plan Ins. Society 167,800 2,988,925 
Mutual Benefit ......... 915,297,422 113,197 ,2R6 
emtwal, N.Y. .wcccscces 1,773,411,525 208,920,389 
CGCTIOME  cviccctsccctovs yi 5 Errors 
ee rrr 2,673,334,336 356,992,266 
PD: oédwendedettkanes 8,104,251 1,137,677 
PEE sehaverehes ap tbcd ad 4), 281,756 2,282,125 
Provident LL. & T....... 389,073,549 52,564,622 
Prudential (Ord.) ..... 1,418,670,438 337,808,018 
Prudential (Ind.) ...... 2,039,767,297 429,179,792 
Security Mutual ....... 54,616,218 8,153,525 
State Mutual ........... 222,508,273 30,219,387 
ce arr 617,239,004 214,079,457 
Union Central .......... 522,340,427 76,002,156 
Union Mutual .......... 65,354,431 5,490,925 
United States ........... 24,140,644 2,664,063 
"Included in Ordinary statement, 
A “FLU” LETTER 
Diggs & Moseley, General Agents of 


Penn Mutual, Close $25,000 Case 
with Mail Argument 


Diggs & Moseley, genera] agents ot 
the Penn Mutual Life, have found the 
following letter productive of results: 

Dear Mr. Warren.—You know what 
the terrible “Flu” epidemic has done 
all over the country, many of your 
friends having been stricken and taken 
away in a very few days. Since the 
epidemic begun, our company alone has 
paid out between three and four mil- 
lion dollars, and it is estimated that it 
has already cost life insurance compa- 
nies over $100,000,000. While condi- 
tions are better, the epidemic has by 
no means ceased, as evidenced by the 
fact that during December our com- 
pany’s reported death claims amounted 
fo more than $1,500,000, or more than 
double the normal amount. 

We know you carry a very good line 
of insurance at present, and it takes 
money to pay the premiums. How- 
ever, wouldn’t you be better satisfied, 
and fee] easier if you had a little more 
surance, during this epidemic period 
et least? Wouldn’t you be willing. to 
Pay $116 to increase your estate by $25,- 
00 if anything should happen to you 
during the next four months, with the 
Privilege of renewing at the end of that 
time for the same price? We believe 
this is worth your consideration, and 
if you are interested, Mr. Foster Witt, 
who will hand you this will be glad to 
Blve you any additional information. 

Yours very truly 
' DIGGS & MOSPLEY, General Agents 
* * *x * 

(Mr. Warren accepted the proposition 
mnt off the bat and the papers for 
*25,006 have been sent to the company. 
It is his intention to continue the policy 
for the period of five years and con- 
vert it during that time.) 


_ 


The following statement by 


Quote William Edwin Nichols, of 
Premium the New York Life, is com- 
on $1,500 mended to the agents who 


write the smaller-sized poli- 
cies. Those who have tried it out re- 
port that they have increased the aver- 
age of their policies in some cases as 
much as 50 per cent. Here it is: 


“The average agent quotes a rate to 
a prospect on the $1,000 basis. It is 
just as easy to quote the premium on 
$1,500 as on $1,000, and in some cases 
a prospect can be sold a $1,500 policy 
as easily as he can be sold a $1,000 
policy. This applies if you will quot» 
the rate on $2,500 instead of $2,000; 
$4,000 instead of $3,000. The applicant 
has pledged his mind to pay a certain 


premium per year and does not capi- 
talize his future dividends. It is proper 
that you should. For illustration: If 


you have quoted the rate at age thirty- 
five of $28.11 for $1,000, the prospect 
does not have any other figures in his 
mind than $28.11. Future dividends 
will greatly reduce this premium, and, 
therefore, you can suggest to the pros- 
pect that he capitalize these future divi- 
dends by taking on $500 more insurance. 
In other words start out with a some- 
what higher premium, the dividends 
upon which will about reduce his outg9 
te nearly the amount he _ originally 
piedged his mind to. This would apply 
to $2,500 or $3,500 policies. 


“We ought to do all we can to raise 
the average size of our applications. I 
believe if you try out this idea you will 
find that you will increase your volum? 
of business and your earning power. 

“The writer has been very successful 
in using this idea on large policies up 
to $100,000. Accordingly it can be com- 


mended to the favorable attention of 
agents who write the larger applica- 
tions as well as the smaller applica- 


tions.” 








OPEN OFFICES TO-MORROW 


Frazer & Abry Made General Agents 
of Connecticut Mutual Life in 
Singer Building 


The Connecticut Mutual will open a 
new agency in New York in the Sing'r 
building, March 15, in charge of Fraser 
& Abry, who have successfully operated 


r Brooklyn agency for the company 
during the past year, putting it in the 
million dollar class there in ten 


months’ time. 


r The members are P. M. 
Taser, for six 


years with the Ives & 


Life, in 


Myrick agency of the Mutual 
also for- 


New York, and Paul Abry, 
merly with the Mutual. 

The new agency in Manhattan is in 
addition to the S. D. Jones Agency 
which will be continued as at present. 
Mr. Fraser says that Philip Abry, just 
retired from service in France and for- 
merly with the National Surety, will 
be his agency organizer, while Edward 
W. Haemer, now with the Liverpool & 
London & Globe, will be supervisor of 
agents. Fraser & Abry have the dis- 
tinction of making the best showing 
for their first year of any Connecticut 
Mutual agency. 


GROUP DEFINITION BILL 


A bill seeking a standard provision 
in Connecticut state law for the writ- 
ing of group insurance policies to fur- 
nish a definition of group life insurance 
was discussed before the legislature in- 
surance committee at Hartford, March 
6 William BroSmith, general counsel 
ot the Travelers, spoke for the measure. 


E. E. STEINER DIES 

E. E. Steiner, for many years general 
agent of the Aetna Life, at Baltimore, 
died at his home March 7. Mr. Steiner 
was one of the leading insurance agents 
of Maryland and was held in high es- 
teem by not only his own contempo- 
raries, but by a very great many in- 
surance men al] over the country. 





It stands alone in that_result. 





The Connecticut Mutual Life Insurance Company 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 

{nsurance in force, 113,918 Policies for........, 

WHAT NO OTHER COMPANY HAS DONE 

To repay to its Policy-holders in Death Claims, 

Values, Annuities and other credits more than they have paid to it in premiums. 


Total premiums received, Dec. 1, 1846, to Dec. 31, 1917 
Total returned to Policy-holders, as above noted, in same period............s0+. 
Excess of amount returned....... evcosecceonesee 


$270,243,227.37 


Endowments, Dividends, Surrender 


cceerccecensccccoveceseeeces $318, 963,384.44 
326,786, 585.46 
7,823,201.02 














ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and 


covering Permanent and 


The Columbian National Life Insurance Company 


‘otal 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 


HEALTH INSURANCE 
Disability and Weekly 











Government Insurance for Soldiers 
according to the American Table of 
of management and the extra risk 
monthly deductions from the insured’s 
$5.75 for each $1,000 of insurance are mack 


The cost is very 


policies with level premiums, 


medical examination is required 


insurance 
such dis ibility. 
and change in 
payments Policies are 
tary or naval service. 


Policies provide for 
premium payment from 
free of 


participate in whatever gains may 
Mortality Table, and from an interest rate 








THE 


GOVERNMENT INSURANCE 


FOR SOLDIERS AND SAILORS 





and Sailors is 
ance for the duration of the war and for five 
f Mortality, 
incurred 
pay 

to the 
of total and permanent disability similar payments are made to the insured during life 


low but increases each year 


Each man begins with the rate at his attained age, 


shown by the mortality table 
each year his insurance is continued his rate is advanced. No extra charge is made for 
disability benefits 

Tne law providing for this insurance is administered by the Bureau of War Risk 
Insurance which is a division of the Treasury Department There is an Insurance 
Ofiicer in each camp to give instructions and to take applications About 9 per cent 
of the soldiers and sailors have taken this insurance, and the average policy is over 
$8,000. The total amount insured 1s greater than that on the books of all the life com 
panies and all the fraternal orders in the country The total amount paid in death 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 
process of payment at that date 

The law under which the Government Insurance is carried on provides that this 

the termination of the war and 


Term Insurance may he continued for five years after 


that during this period these Term policies may be 
i The regulations governing this conversion hav 


been issued and provide for Ordinary Life, Limited Payment ‘Life and Endowment 
policies, with level premiums payable monthly, quarterly, semi annually or annually 
These premiums are necessarily higher than the old Term policy premiums because they 
do not increase from year to year They are the so-called net premiums, as used by 
private companies, and are based upon the American Table of Mortality with interest 
at 34%. They are the amounts necessary to provide for death-claims alone, according to 
the Mortality Table. without loading for expenses, taxes or contingencies—all of which 
are assumed by the Government, The rate is to be that of the attained age, and no 


These policies are unassignable, non-taxable and free from the claims of 
They are incontestable except for non-payment of premiums They provide for in 
surance against death and total disability. The beneficiary must be within the class 
provided by law, but within that limit may be changed at will by the insured The 


hecomes payable on total permanent disability, in monthly instalments during 
loans, 
monthly to 
all restrictions ; 
Lapsed policies may be reinstated within two years upon satis 
factory evidence of insurability, and payment of back premiums with intere 
accrue 
higher 


Application must be duly made for the new insurance during the five years following 
the termination of the war as proclaimed by the President, and until the conversion 1s 


made the Term Insurance must be kept force. It 
desired, on application to the Bureau. 

The new insurance is available only those who take the Term War Risk In 
surance while they are in the service t is properly furnished to a special class 
of citizens who have incurred special risks in defence of the liberties of all It is 
furnished at as nearly the actual cost for death claims as can be ascertained in advance 
It is furnished by the taxing power, which exempts it from taxation and pays the 
expenses of administration out of moneys raised by taxation, and stands ready to 
make good any deficiency that may arise by further taxation. Of course no private 
company, which pays heavy taxes to both State and Federal governments, pays its own 
expenses of administration, and provides for contingencies, can compete with the janine 
power. The class of citizens to whom it is av 1ilable forms only a small proportion o 
the nation. They should by all means seck its protection. Others should apply to the 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
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years thereafter. 
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In case of death monthly 
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cost 
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THE OUTLOOK 
On the basis of applications received 
the new business of the Mutual Benefit 
for the month of January, 1919, ex 
ceeded all previous records and show 
an increase of 100 per cent as com- 
pared with January, 1918, both in num- 
ber of received and 
amount of insurance applied for. The 


applications 


issued and paid-for figures are equally 
encouraging. The Company's new in 
surance paid for in January, 1919, was 
$11,604,120 which was an increase of 
$4,414,491 over January, 1918. The un 
precedented volume of new business 
continues in February. In the two 
weeks ending February 15th the Com 
pany received 2,178 applications for 
$8,868,285 of insurance which was an 
increase of 1,028 applications for $3, 
951,606 over the corresponding period 


of last year. 


GOVERNMENT LIFE INSURANCE 

The Penn Mutual Life, in the cur- 
rent issue of the “Penn Mutual News 
Letter,” says that any man who at 
tempts to tear down Government life 
insurance of those who fought the war 
merits the severest condemnation. He 
should be utterly cast out of the ranks 
of honorable men It is one thing, 
however, to reprobate such conduct 
and quite another thing to sive sub 
stantial indorsement to all Governmen 
tal schemes of life insurance, which in 
dorsement may encourage a reported 
intent of the Treasury Department to 
take over and monopolize the institu 
tion of insurance, embracing every 
branch, upon the theory of higher and 
better service than has been rendeved 
o¢ is now being rendered by man 
corporate mutual organizations of long 
establishment and unsullied character. 

In a publication issued by the Bu 
reau of War Risk Insurance, giving the 
various forms to which the present 
term policies issued to soldiers and 
sailors may be converted, together 
with rates, provisions of policies, ete 
the claim is made that the rate will av- 
erage 15 per cent below that of private 
companies. What the Government may 


collect may be less than cost when all 
the factors are included, and if it 
should so prove, the public would 
cheerfully supply the deficiency in 
recognition of what the men in the 
service have achieved. 

But we ought to know just what that 
cost is. We know, for instance, that 
the premiums paid by “our boys” fell 
very far short of the amount paid in 
death losses or disability claims, etce., 
to say nothing of the administrative 
incurred in Washington and 
elsewhere. Whatever it is, it will be 
borne ungrudgingly; but when the as- 
sumed low cost of Government insur- 
ince is made, as it now is, the basis, 
or pretext, for supporting an insidious 
propaganda for Federal assuniption of 
all insurance and the elimination of all 
private corporations associated there- 
with, be they the mutuals making no 
profit whatever or those conducted for 
profit—then if we are to socialize 
everything, whether monopolies or ac- 


expense 


tivities in which the forces of competi- 
tion have full play, we surely ought to 
have a financial exhibit showing the 
facts. wherever the experiment has 
been tried. 

Life insurance, so far as represented 
hy the Presidents’ Association, the Na- 
tional Association and other’ bodies, 
has placed itself of record as approv- 
ing Federal insurance for soldiers and 
sailors and has urged these to main- 
tain it; but all such organizations are 
none the less strongly opposed, or 
should be, to the extension of this 
service to the public. The answer is 
given by the “Penn Mutual News Let- 
ter’: “Because to do so compels a 
wholly unjustifiable intrusion upon 
vested rights and interests and because 
the Government cannot hope to serve as 
faithfully, as disinterestedly and _ eco- 
nomically as the public is now served 
by the private companies.” 

The Home Life’s publication, “The 
Heme,” has received a query, which 
is similar to many coming into the of- 
fices of the life companies. It reads: 

“A young soldier has $10,000 War 
Risk Insurance in favor cf his mother, 
65 years old. He has no other relatives 
and is unmarried. How do the ben- 
efits compare with those of a regular 
company?” 

The answer of the Home Life fol- 
lows: 

“If the young man dies soon his mo- 
ther may receive $57.50 per month for 
20 years, provided she lives to get it. 
If the soldier lives ten years from now, 
his mother would almost surely die be- 
fore all the payments could be made. 
Under the present law any unpaid in- 
stalments would be forfeited to ‘Uncle 
Sam’ at the mother’s death; while if 
she were to die first the only value the 
insurance would have for the young 
man, if still unmarried, would be the 
remote chance of disability and the 
cash value, if any. 

“An amendment to the law is now 
hefore Congress, providing that if an 
insured soldier dies without any rela- 
tive in the permitted degrees of rela- 
tionship, the proceeds will go to his 
estate. The law should be liberalized 
to a much greater extent—the right to 
assign should be given, also the right 
to name other beneficiaries, even if 
only friends.” 








NOW WITH FRANK B. HALL 

C. S. Ross, a broker in the office of 
Finn, Sandberg, Raynes & Lee, is now 
connected with the Frank B. Hall of- 


fice. 





P. A. COSGROVE 


P. A. Cosgrove, manager of the East- 
ern business of the General Fire, Ur- 
baine and Eagle, Star & British Do- 
minions, is an exception to the axiom 
that good underwriters come to Hart- 
ford, but are not born there. Mr. 
Cosgrove was born in Hartford, went 
te high school there and had his first 
fire insurance experience in a Hartford 
home office, that of the Scottish Union 
& National. He left Hartford to become 
a map clerk in the home office of the 
Great American, and later was made 
examiner for the New England field. 
Then he traveled the Eastern States 
and Middle Department territory from 
Maine to West Virginia, and upon sev- 
eral occasions into Michigan and Ohio 
in the interests of the E. E. Hall & 
Co. office, which represents many com- 
panies and does a large sprinklered 
business. For a time he was located 
in Utica, N. Y., and from there returned 
to Hartford having been made special 
agent for the Fidelity-Phenix, when the 
Fidelity merged with the Phenix, with 
which company for seven years he was 
special] agent and adjuster for Connec- 
ticut, Western Massachusetts and Ver- 
mont, during which time he was on a 
number of important committees of the 
New England Insurance Exchange. In 
the New England field Pat Cosgrove’s 
reputation is that of being one of the 
best field men who ever traveled that 
section, and there have been some 
mighty able ones. He went with the 
Fred S. James office as special agent 
for New York and New England, and 
after two years of traveling and plant- 
ing agencies he was made agency su- 
perintendent in charge of the Eastern 
business. 

* * * 

George G. Bulkeley, who has been 
elected vice-president of the Spring- 
field Fire & Marine, began his insur- 
ance career as a clevk with the Orient 
in Hartford. Later, he became a special 
agent of that Company and of the Lon- 
don & Lancashire in the Middle De- 
partment, later being transferred to 
Hartford. In 1911 he became a special 
agent of the Springfield, being promot- 
ed to assistant secretary and then to 
second vice-president. 

ea + 


a 

Harvey B. Brainerd, agent of the 
Fidelity & Casualty, in Hartford, Conn., 
was campaign director of the Near East 
Fund campaign, which was held in Hart- 
ford last week. W. R. C. Corson, sec- 
retary of the Hartford Steam Boiler 
Insurance & Inspection, was treasurer 
of the drive, 


THE HUMAN SIDE OF INSURANCE 











Major Alfred F. James, president of 
the Northwestern National, aid deputy 
commissioner of the Red Cross for 
Greece, has been in the service of the 
Red Cross for five months. In its 
“Golden Anniversary” booklet, giving 
the history of the Northwestern Na- 
tional for half a century, the company 
is referred to as follows: “A complete 
insurance office operated continuously 
for fifty years and still in the control 
of the direct descendants and assoc- 
iates of the founders, early officers and 
directors.” Alfred James, father of 
Major James, was the second president 
of the Company. 

* *” * 

William S. Crawford, the Chicag) 
newspaper man who has been made 
editor of the insurance page of the 
Journal of Commerce, will reach New 
York on March 17, at which time he 
will take up his new duties. That Mr. 
Crawford will make a success in his 
new venture is predicted by all his 
friends who are as numerous as those 
of any man in the insurance business. 
In his personal qualifications, Mr. Craw- 
ford meets the requirements of an ideal 
newspaper man. He never violates a 
confidence; his word can be implicitly 
trusted; and he is a soul of honor. From 
a professional standpoint his work is 
excellent. His specialty for some time 
has been casualty insurance, but he has 
a good grasp of all insurance news hap- 
penings. He has been on the job for 
a great many years, but has the enthu- 
siasm and vigor of the cub reporter. 

* * * 

J. J. Doyle, adjuster for the automo- 
bile department of the Fireman’s Fund 
Insurance Company, has been put on 
the committee of arrangements for 
transportation, by the San Francisco 
Automobile Dealers’ Association for 
their trip to Santa Monica to attend the 
automobile races to be held there 
March 15. 

* * ok 

Frank H. Davis entered the service 
of the Equitable Life Assurance Society 
in January, 1913, as agency supervisor, 
with headquarters at St. Paul. His 
services in that district as reflected in 
the increased production in the agencies 
under his supervision, resulted in his 
transfer to a broader and more import- 
ant sphere of activity; namely the field 
having Chicago as headquarters. He 
was accordingly made Inspector of 
Agencies on January 1, 1915, and was 
placed in charge of the Chicago office. 
He has now been appointed superin- 
tendent of agencies by President Day. 
Through the exercise of his genial and 
forceful personality not only has the 
Society’s Agency force been increased, 
but the production of the new business 
has been greatly augmented. 

* * a 

H. P. Hammond, assistant actuary of 
the Travelers Insurance Co., who has 
been ill for the past two weeks with 
influenza, is rapidly improving. 

* * w 

Frederick B. Campbell, the  well- 
known fire insurance lawyer, is recov- 
ering from a two weeks’ illness. 


RUSSIAN COMPANY FUNDS 

In order to protect policyholders of 
Russian companies Superintendent 
Phillips has written the United States 
trustees of those companies not to re- 
mit funds to the home office and 
recommending that if the managers 
have any additional funds not already 
in the hands of the United States 
trustees they should be placed under 
their control at once. 





DIVIDEND OF 114 PER-CENT 
The People’s National Fire has de- 


clared a dividend of 114 per cent. pay 
able April 1. A similar dividend was 


declared January 1 last. 
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Government Attitude 
Regarding Insurance 


EXPLAINED BY H. D. LINDSLEY 


Farm Loan Insurance Bill in 
Congress Yet—Situation 
to Date 


No 


The situation as relates to “Govern- 
ment Insurance” progress is thus out- 
lined for The Eastern Underwriter by 
Henry D. Lindsley, director of the Bu- 
reau of War Risk Insurance: 

“The Act creating the Bureau of War 
Risk Insurance does not at present au- 
thorize the Bureau to engage in either 
the marine or fire insurance business, 


and there is at present no legislation 
matter. Inquiries have 
made as to the advisability cf the Bua- 
War Risk Insuranc?® 
the marine insurance business 


on this been 


reau of entering 
and Sen- 
ator Duncan U. Fletcher of Florida has 
of 
such 


consideration the question 
bill providing for 


legislation to the next session of Con- 


under 
presenting a 


gress. 
“The Farm Board, in 
nval report, suggested that 


Loan its an- 
legislation 
permit the 


on 


be enacted which would 
Government to issue fire insurance 
farm property which Government 
had made. No bill, how- 


ever, to this effect, has been introduced 


on 

loans been 

into Congress. 
“The 


did not write marine insurance. 


Bureau of War Risk Insurance 
It did 
through its Marine Section, of the Ma- 


rine & Seamen’s Division, write war 
risk insurance on hulls, cargoes, and 
freights. 


“The United States Railroad Admin- 
istration announced on October 8, 1918, 
that effective October 10, 1918, 
marine property while aboard 
vessels under certain conditions would 


the 
risk on 


be assumed by the coastwise steamship 
lines, on various of the lines operated 
Iv them, and they etill effer this form 
of protection on such of the lines as 
were not, by order of Director General 
McAdoo, re-delivered to the owners.” 





Marthorough, N. Y., has been erased 
from class B insurance rates and has 
now heen put in class D. 








—— - 


Root May Argue 
Munich Trustee Case 


TRUST FUND HEARING MARCH 24 














Securities of $25,000,000 Represented 
in Test Case—Differences in 
Viewpoint Explained 





Following the seizure by the United 
States Marshal of $4,000,000 of securi- 
ties, deposited in the vaults of Laden- 
burg, Thalman & Co., prominent bank- 
ers, and the National Park Bank, and 
held in the names of Walter T. Rosen, 
J. Markham Marshall and Rudolf Metz 
as United States trustees, for the credi- 
ters and policyholders of the Munich 
Re-Insurance Company, it was an- 
pounced that the trustees had retained 
Root, Clark, Buckner & Howland to 
represent. them at a hearing on March 


24. The argument for the trustees will 
probably be made by Elihu Root, for- 
mer Secretary of State. The securi- 


ties were ordered seized by Judge John 
( Knox, in the Federal District Court, 
pending the adjudication of the Alien 
Property Custodian’s claim. 

The hearing will be important as 
about $25,000,000 of trust funds held 
Ly American trustees are represented 
in the controversy. 

Statement by Attorney Howland 

Silas W. Howland, of Root, Clark, 
Puckner & Howland, said to The East- 


ern Underwriter: 
“Messrs. Rosen, Marshall and Meiz 
are trustees under a trust deed exe 


cuted by the Munich Re-Insurance 
Company in 1911. They hold these se- 
curities for the protection of creditors 
and policyholders in the United States. 

“The three trustees are all Ameri- 
can citizens and the creditors and pol- 
icyholders for the benefit of whom the 
funds are held in trust are American 
citizens. There is no difference of 
opinion between the Custodian and the 
trustees except as to who is entitled 
te the trust fund while claims are be- 
ing established. 

“The development this week is a 
proceeding begun by the Custodian 
with the object of trying out the ques 
tion as to whether he is entitled to 
immediate possession of the funds. His 


position is that he should take them 
over, and that the claims of citizens 
of the United States should be con- * 


sidered and decided by him. The trus- 
tees take the position that until these 
claims are paid they are not at liberty 


to surrender the trust fund to the 
Alien Property Custodian. This is 
really a test case.” 
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| MARINE AND FIRE 
| : INSURANCE COMPANY, Limited 
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UNITED STATES FIRE BRANCH 


J. A. KELSEY, General Agent 
80 MAIDEN LANE, 


NEW YORK 





> _fHeE AUTOMOBILE—; 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,2 16,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833,866.73 


LINES WRITTEN 








FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
‘ETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 








BEEFSTEAK DINNER ARRANGED 

The annual beefsteak dinner of the 
City Insurance Club, New York, will be 
held at Cavanagh’s, West Twenty-third 
street, March 22. Tickets are $5 each, 


ond each member has the privilege of 
buying one extra ticket. 








EARNING YOUR MONEY 
agent of the 
brokerage department in New York of 


Pomeroy Lee, special 
the Hlartford, has an interesting article 
Your Money” in the cur- 
of “The Hartford Agent.” 


on “Karning 


rent issue 





' National Fire Insurance Company 








OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 
LIABILITIES 
Capital Stock, all cash...............-  aeanen-oicnin ieee ka taadion $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
SOrve, Legal Stamdard ...r..cccccccsccesssscvccccccccccsccscececs 12,099,026.56 
Unsettled Losses and other Claims.............ccscccecceeeeeees 2,639,627.17 
Net Surplus over Capital and Liabilities .........ccecceeecses 4,518,138,12 
athenetaiiilinamamammndinle 
Total Assets January 1, 1919..........c.0.00. $21,256,791.85 
Il. A. Smith, President Fr. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
ti, H. Tryon, Viee-President S. T. Maxwell, Secretary I’, B. Seymour, Treasurer | 
SURPLUS TO POLICYHOLDERS............ $5,980,020.79 

















Greater Capacity for Local Agents 





Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. I 
NEW YORE DENVER SAN FRANCISCO MINNEAPOLIS 
901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 








‘“‘The Best there is in Insurance Service’’ 


re 
oe 



































SUMNER BALLARD, President 
80 MAIDEN LANE, NEW YORK 
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Nl HNN NHESHLUUALIANYUNANHHAAYENNHEASONYANANEHHUAN PIII HNITUULLLUNNHHNLUUL} A UUHATTUMLSHHIAITUNCHTALULGHAAT TURAHOATUGGTHT LIQOVTTVALURTOTTIVMAVTTTHTVGHATTVTPRRTTATLOTTTT TTTUTTHT 
FIRE RE-INSURANCE ONLY 
January 1, 1919 
ASSETS 
United States of America, First Liberty Loan Bonds, Erie Railroad Co., Equipment Notes.............-- 1921 9,900 
I ovis ters Gia lis sive aiererive Va eA aR eae o:9 1947 $15,000 Florida East Coast Railroad Co., First Mortgage... 1959 22,750 
United States of America, Second Liberty Loan Grand Rapids Ry. Co., First Mortgage, Series A, 
EE ES EEE RR PER rr roe 1942 85,000 EEE nitichs dawnt nueis niin pa eee orokaine as 1919 50,000 
United States of America, Third Liberty Loan..... 1928 250,000 General Electric Co., Two Year Notes, Coupon...... 1919 75,000 
United States of America, Fourth Liberty Loan.... 1938 500,000 Illinois Central Railroad Co., Refunding Mortgage.. 1955 21,750 
ere rer rrr rr err ere rT 1924 26,250 = a "aa net araeN 1919 48,610 
E American Dock & Improvement Co., First Mortgage 1921 25,250 Lake Shore & Michigan Southern Ry. Co.......... 1928 23,000 
: American Tel. & Tel. Co., One Year’s Endorsed Louisville & Nashville Railroad Co., St. L. Div., 
Notes, Coupon ee, ee er ed 1919 151,500 First Mortgage SE a Dee ON re eee Ee pene nue ae 1921 51,000 
American Tel. & Tel. Co., Collateral Trust......... 1929 89,000 Louisville & Nashville Railroad Co., Unified 
American Thread Co., First Mortgage, Coupon...... 1919 100,000 SS ESE SRS Aa EL rc Gopal 1940 22,750 
Armour Co., Serial Conv., Gold Debentures........ 1919 100,000 Laclede Gas Light Co., First Mortgage............ 1919 20,000 
Bridgeport, Conn., Coupon ROCCO E CESS OO TORT Oe 1H. 1919 100,000 Maryland, State of, Coupon A Slay sco aan 1919 39,000 
Buffalo, N. Y., Registered.........-..0+seeeeerees 1919 35,000 Middlesex, County of, N. J., Coupon............... 1920 19,000 
B. & O. R.R. Co., Prior Lien, Coupon........-.++-- 1925 92,000 Middlesex, County of, N. J., Coupon............... 1921 31,000 
B. & O. R.R. Co., Equip. Tr., Series C..........+++. 1920 39,600 Manhattan Railway Co.. Consolidated Mortgage.... 1990 42,500 
B. & O. R.R. Co., Equip. Tr., Series D.........-.+-- 1921 58,800 New York City, N. Y., Registered................. 1926 35,000 
B. & O. R.R. Co., Secured Notes, Coupon........... 1919 49,500 New York Central Lines, Equip. Tr., Coupon....... 1919 50,000 
d Big Four Ry. Co., Equip. tY., Coupon Pe eeetenveovnrns 1919 10,000 New York, Lake Erie & Western Railroad Co.. First 
] Big Four al Co., — a a subeiipled hasSicb 1981 tn CE, HOUND ovine caccscccsacevaes 1920 143,170 
: Big Four Ry. Co., Equip. Tr., Coupon.............. 92 R Nagas = eradicate all , 
Bethlehem Steel eq + le a Coupon....... 1919 50,000 wang Ont. & W. Ry. Co., Equipment Notes, te on 
Bethlehem Steel Co., Secured Notes, Series A...... 1919 50,000 Series D, Coupon Cee ee eee teen ence eeee 1921 24,500 
CR Cab ariacente sea naawtwelte ea 1919 15,000 New _York & Erie R. R. Co., Second Mortgage 
Central Pacific Ry. Co., Mortgage..............64- 1929 44,000 ND, cca ras eas denne un waape tise ams 1919 21,000 
Chesapeake & Ohio Ry. Co., Equip., Tr., Coupon.... 1919 70,000 Norfolk & Western Ry. Co., Equip. Tr............. 1919 50,000 
oe & 2. ee Se eee 1955 6,500 New York Telephone Co., First and General M’ge.. 1939 18,600 
Chicago & .Northwestern Ry. Co., Debenture....... 1921 25,000 Onondaga County, N. Y., Registered............... 1919 15,000 
Chicago & Northwestern Ry. Co., Equip. Tr., Series Portia, Orewon. Coupon. «oc oci.occcccctscsacveece 1936 46,500 
| REPS ere eer eee re 1921 34,650 Pennsylvania R. R. Co., Equip. Tr., Reg........... 1921 99,000 
Chicago & Northwestern Ry. Co., Equip. Tr., Series Pennsylvania Co. Gold Loan of 1915, Certificates... 1921 198,000 
EE Re te TR renee 1922 34,300 Pacific Tel. & Tel. Co., First Mortgage & Coll. Tr. 
Chicago & Northwestern ‘Ry. Co., Equip. Tr. of 1912 1923 9,800 OS™ ae Oia 1937 24.250 
Chicago & Northwestern Ry. Co., General Mortgage 1987 19,250 Saint Paul & Sioux City R.R. Co., First Mortgage.. 1919 25,000 
Chicago & Northwestern Ry. Co.. Notes........... 1919 100,000 Scioto Valley & New Eng. R.R. Co., First Mortgage. 1989 21,250 
Chicago, Burlington & Quincy R.R. Co., Iowa Div... 1919 15,000 South & North Ala. R.R. Co., Cons. Mortgage...... 1936 52.000 
Chicago, Burlington & Quincy R.R. Co., Iowa Div... 1919 95,000 Southern Pac. R.R. Co., Equip. Tr., Series C, Coupon 1921 4,950 
Chicaro, Milwaukee & St. Paul Ry. Co., Chic. & Pac., Southern Pac. R.R. Co., Equip. Tr., Series C. Coupon 1922 9,900 
ee oe ey: Cee ere 1921 60,600 Southern Pac. R.R. Co., Equip. Tr., Series C. Coupon 1923 9,800 
Chicago, Milwaukee & St. Paul Ry. Co., Con....... 1932 44,000 Southern Pac. R.R. Co., Equip. Tr., Series C, Coupon 1924 9,800 
Chicago Railway Company, First Mortgage........ 1927 46,500 Southern Pacific R.R. Co., Conv.................. 1929 43,000 
Chicago, Rock Island & Pacific Ry. Co., Equip. Tr., Southern Railway Co., Equip. Tr.. Series T, Coupon 1919 25,000 
I oso ends cond eae bse nbionanees 1919 19,800 Southern Railway Co., Secured Notes, Coupon..... 1919 25,000 
Chicago, Rock Island & Pacific Ry. Co., First © FI, OP, MN ais oo 8 on 6-6 0:50:65 6556 oo oe eke 1920 35,000 
a ica. as alicia ing tau, ave te okie tecemnaie nite aia iba: 1934 19,000 PN, SUMING, SII 66a: oe 0 p-0.s09 hve 0.d-0'% oo ioe oS ae 1922 15,000 
Chicago, St. Paul, Minneapolis & Omaha Ry. Co., Toledo & Ohio Central Rv. Co., Equip. Tr., Coupon... 1920 29,700 
i SR ec ee ere eee wiawialbare halen erkurn 1930 24,250 lnion Pacific R.R. Co., 20 Year Conv.............. 1927 45,500 
=| Chicago Telephone Co., First Mortgage............ 1923 24,750 Mnion Tank Line, Equipment Notes, Coupon....... 1919 50,000 
FS a I I Oc oo aoe ie iwiin b%0.0-0 Une aiat 1921 216,000 Westinghouse Electric & Mfg. Co., Gold Notes, 
Erie Railroad Co., Equipment Notes............... 1919 15,000 aide aise seca hoe thls Latah owe Le, 1919 100,000 
Erie Railroad Equip. Tr.. Series E E, Coupon...... 1920 24,750 Boo 
Erie Railroad Co., Consolidated Mortgage......... 1920 156,000 NE: oar ee ds ae meee eehatetatededeanc $4,668,030 
PE LO ET a a $ 1,668,030.00 
Cash in Banks, Uncollected Balances and Interest Accrued. ................ 0.0. cc cece cecceccccee, 215,289.00 
$4,883,319.00 
LIABILITIES 
Reserve for Unpaid Losses................ccccceeeeees pRRCRPER VEAL AK OHARA RARS 269d46400ed0 $853,921.85 
Reserve for Unexpired Risks... ............ccccceeecs eT ee ee ee eee cece eee e eee ene eeeeeee 3,031,695.89 
= NG 5.0 H5e 5 n05 4K AEN R Rabb eees ee ake. ee ere 170,000.00 
= oo sk dw pnceietebund aceon SubeetEeusse suse THE TRANS HOKRCAN SAAC e he OReEN $200,000.00 
i tag icy oh Ana ki ER Ria 627,701.26 827,701.26 
$4,883,319.00 
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Phillips Not Author 


of Rating Measure 
IT FOR 
Objectionable Features of Bill Pointed 


Out—Abuse of Power Might 
Arise 


OFFERS ANALYSIS 





Superintendent Phillips, of New York, 
said this week that he was not the 
author of the rating bill on which a 
hearing in Albany was scheduled for 
this week, and which bill would limit 
earnings of companies to a limit fired 
by the superintendent, but that he was 
the instrument in having the measure 
presented for diagnosis, as it represent- 
ed a large sentiment in this state; and 
he wanted all interested to have the 
opportunity of presenting their angles 
on the measure. The hearing is not 
open to reporters, but a number of ex- 
perts on rating matters, including 
Willis O. Robb, manager of the New 
York Fire Insurance Exchange, will 
give their views. 

Fire insurance men received a dis- 
tinct shock when they learned of the 
proposed rate supervision measure that 
is now receiving consideration at the 
hands of the New York Insurance De- 
partment. The impression has been 
growing that we were about to enter a 
period of supervision of fire insurance 
matters, as distinct from regulation, 
which has been so disastrous to fire 
insurance jnterests in certain states 
and to railroads throughout the United 
States. Many of those in the fire in- 
surance business have come to the 
point where they feel that some modi- 
cum of wise and just supervision is 
necessary in view of the tendencies 
of the times, but they were surprised 
when they read the text of the bill 
which is now being analyzed at the 
suggestion of the New York superin- 
tendent. 

“We can only think that the meas- 
ure is more extreme than he really 
believes in and that it will be modified 
materially before or if it receives his 
final approval,” said one underwriter. 
“Many of the features of the proposed 
bill are no! in themselves objection- 
able, and in such respects it is only 
the abuse of power which may come 
ir the political whirligig of time that 
makes insurance men shudder.” 

“Reasonable Profit” 

But there is one provision which is 
altogether objectionable because it at- 
tempts to sectionalize fire insurance 
and to provide an automatic regula- 
tion of rates to the point where they 
will yield what is termed “a reason- 
able profit,” although it does not de- 
fine what that profit shall be and 
leaves this to the, tender mercies of 
the future. 

The bill provides in 
that the total amount of premiums, 
losses and expenses shall be tabu- 
lated and if the ten years experi- 
ence next preceding shows that in 
order to produce rates which in 
the aggregate shall yield a reason- 
able profit and only a_ reasonable 
profit, then all existing fire insurance 
rates shall" be uniformly increased or 
decreased by percentage addition or 
reduction, beginning on all policies 
effective from January 1 of the follow- 
mg year. It is evidently considered 
that ten years is a sufficient basis on 
which to justify such changes in rates, 
but it is easy to see that only changes 
downward are anticipated. What 
would be the decision of New York 
State if it had a conflagration that 
should be proportionate with such a 
Property loss as was sustained in any 
% our major conflagrations? There is 
opportunity for this in a number of 
rg o especially in New York 

ity. ould the “shoemaker stick to 
his last” and increase rates sufficient- 
ly to pay for this conflagration in the 
following year, or would it be spread 
over a number of years, or would the 


this respect 


legislature hasten to repeal this law 
so that no increase would be called 
for by the law? No state, not even 
the great Empire State, is sufficiently 
large to form a unit in the making of 
insurance rates. It places the state 
in too much the same position that a 
company would occupy if it carried 
all of its lines without re-insurance, 
which would lead to violent fluctua- 
tions year by year. If this feature of 
the proposed law were honestly ad- 
ministered it is likely to prove a two- 
edged sword and rates would be jug- 
gling up and down without any stabil- 
ity. Is it not better to leave matters 
of this kind in the hands of men who 
have given a lifetime of study to it, 
whose companies barely manage each 
year to make a reasonable profit on 
their operations as a whole? 
Other Important Features 

Apart from the foregoing notable 
features of the bill are as follows: 

Every company doing business in the 
state must be a member of a rating 
bureau and cannot belong to more than 
one bureau rating the same classes of 
risks. Some believe that this means 
there can be but one bureau in the 
state but that would be a strained con- 
struction. 

Each company must comply with the 
retes and rules of the bureau to which 
it belongs except that it may make a 
horizontal increase or reduction from 
such rates. From the phraseology it 
would appear that this increase or re- 
duction could not apply to risks of a 
single class, but that the same increase 
or reduction shall be made in all 
classes of risks if it is made in any 
one class. 

The term “rate” is defined to in- 
clude “other data upon which the pre- 
mium charge is based and it shall also 
include any fee or other compensation, 
prerequisite or consideration charged 
as part of the premium.” This appar- 
ently would include commissions for 
they are just as much a constituent 
part of the rate as other expenses or 
losses. 

The bill as a whole is one that needs 
careful study in order to find out all 
its ramifications, and perhaps the mild- 
est thing that can be said is that it 
needs revision in a number of impor- 
tant features. 


NEW YORK STATE DEPARTMENT 


HUMBOLDT, FIRE OF PA. 


_ CAPITAL FIRE OF N. H, pF ° 
PERCY B. DUTTON, Manager, ROCHESTER 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA, 

















100 William Street 





SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phones. John 1167, 1168 














United States Branch 





INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


92 William Street, New York 


RICHARD D. HARVEY 


United States Manager 














““STRONG AS THE STRONGEST”’ 


The Northern Assurance Co. 


(LTD., OF LONDON) 
Organized 1836 

Entered United States 1876 

$109,000,000 

$40,000,000 

Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 


Losses Paid - - - 
Losses Paid in U. S. 




















Renresented at 
95 William Street, 


-s. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John——588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 

















THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
avement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 











307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 





PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES s 





325 WALNUT STREET 


PHILA BSQtirwnwntia 


| CLARENCE A. KROUSE & CO. 


LOCAL aNnp GENERAL AGENTS 


"PENNSYLVANIA NEW JERSEY 


PHILADELPHIA. PA. 





SATISFACTION 
SERVICE 


ALL LINES 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 














EQUITABLE UNDERWRITERS of New York 
FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 








Home Office: 68 William Street 
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Philadelphia Rule 
Still Unsettled 


SINGLE AGENCIES ADVOCATED 


Automobile Agents Would Take Smaller 
Commission if Assured on 
This Point 


In connection with the Philadelphia 
automobile commission and agency 
situation, nothing definite has been 
done. The Insurance Co. of North 
America has for a long time been en- 
deavoring to reduce acquisition cost. 
Benjamin Rush, its president, has been 
particularly active in this regard. He 
is a marine man, accustomed to @ low- 
er acquisition cost than is customary 
in other lines. 

The Philadelphia agents. have for 
some time expressed a willingness to 
take a smaller commission if they can 
be assured that there will be but one 
agency of a company in the city. There 
are still some companies which do not 
wish to give up their present connec- 
tions. There were two conferences 
held recently, one with the company 
representatives and one with agents, 
but no decision was reached and addi- 
tional conferences are being arranged. 

Want Ten Per Cent Margin 

In New York. rules have been adopt- 
ed by which the number of agencies 
one company may have are regulated 
and the acquisition cost has been re- 
duced. The Philadelphia agents would 
like to see a rule put in force providing 
for 25 per cent commission to the ag- 
ent and 15 per cent to the broker. It 
is believed by some company men that 
this arrangement would result in a 
splitting of the 10 per cent to the 
broker, whereas if a rule were adopted 
by which there were only 5 per cent 
differential between the broker and the 
agent, there could be no division of the 
additional five per cent. 

When it is pointed out that five per 
cent is too small a margin on which 
to work, attention is called to the size 
of the average automobile premium as 
compared with the average fire prem- 
ium, from which it is shown that the 
automobile premium is much_ the 
larger—in New York it is about $30— 
and that on that basis the agent can 
get along on five per cent after paying 
the broker. 





NATIONAL FIRE CLUB DINNER 

The National Fire Club of the home 
office of the National Fire Insuranc? 
Co., held a dinner in Hartford on March 
7 +=%J. J. Holden gave the history of 
the club. portraving the events of the 
year. Vice-president George H. Tryon 
said some pleasant things to the diners. 
Regrets were read from President Har- 
rv A. Smith and Vice-president Frank 
D Layton. Secretary S. T. Maxwell 
and Assistant Secretary C. B. Roulet 
made brief remarks. as did also Offices 
Manager R. B. Cruttenden and F. E. 
Shaw. The committee in charge of the 
arrangements consisted of P. J. Finne- 
gan, Clifford Waterhouse and J. V. An- 
derson. Fred W. Horton is president 
o? the club and presided as toastmaster. 





HIGHER LIMITS ASKED FOR 

The Interim Executive Committee of 
the Automobile Underwriters’ Con- 
ference will take up the question of 
insurable limits. There is a desire in 
some quarters that the limits be in- 
creased on the older cars as there does 
not appear the likelihood that much re- 
duction in list prices will be made in 
the near future. 





TO INCREASE CAPITAL 
The Connecticut House Committee 
has adonted a bill authorizing the 
Phoenix Insurance (Co. to increase its 
capital stock to $10.000 000; it has also 
adopted a bill extending until April, 
1921, the time for organization of the 

Rossia Casualty Co. of America. 


GET-TOGETHER DINNER 


Members of Underwriters’ Association 
of District of Columbia Have 
Their First Banquet 


The Underwriters’ Association of the 
District of Columbia, organized in Oc- 
tober, 1914, held a dinner a few nights 
ago at the Hotel Lafayette in that city 
at which practically every agency in 
the city was represented. It was the 
first occasion of the kind in the his- 
tory of the association, and emphasized 
the harmony which exists among the 
agents there. The event may be re- 
peated annually. Manager Hardy 
brought with him a collection of old 
fire insurance policies about which he 
hinged an interesting talk. The guest 
of the evening was R. P. Barbour, sec- 
retary of the North British, who gave 
a well-received talk on co-operation. 





“TAIKOSAN MARU” APPEAL 


Lower Court Had Decided Loss Was 
Due to Marine Perils—Vessel in 
Collision. 


The British Court of Avneal has had 
before it the appeal of the owners of 
the “Taikosan Maru” from the judg- 
ment of Mr. Justice Roche finding that 
the loss of their vessel was due to ma- 
rine perils. 

The plaintiff's vessel was in collision 
with the Italian steamer “Ancona” off 
the coast of Sicily on the night of De- 
cember 14. 1917, both vessels being 
without lights: and as a result of this 
collision the “Taikosan Maru” was lost. 
The plaintitfs claimed against the Ital- 
ian Commission for £120.000, alleging 
that the vessels being without lights 
as a war measure, the loss wae due to 
war perils for which defendants were 
liable in the terms of the charter partv. 

Mr. Justice Roche found that both 
vessels were negligent in their naviga- 
tion,.and that the collision and loss 
heing neither of them inevitable when 
the vessels sighted one another, the 
loss was due to marine perils. 

The Court of Appeal confirmed the 
finding of negligence and also that the 
loss of the vessel was due t> marine 
nerils—dismissing the »vneal Uoon 
the facts as found in this case. there 
was not only an intervening contribu- 
tory cause, but there was an interven- 
ing cause of the collision. because with- 
out this negligence which had found 
against the persons in charge of these 
vessels, the accident would not have 
happened in spite of the fact that they 
were being navigated without lights. 





BACK FROM FRANCE 

Edwin C. Conrad. representing the 
Clark, Lee & Tibbits Comnany, White 
Plains. has made his headauarters at 
92 William Street Mr. Conrad _ be- 
longed to Company T of the 308th Regi- 
ment, an Upton unit of the 77th Di- 
vision. He was in lines in France from 
June 19 to November 6 and pnarticipat- 
ed in the fighting in the Baccrack, 
Vesle, Argonne and Meuse-Argonne 
sectors. 





MUTUAL COMPETITION STRONG 

Since the new automnhile fire and 
theft rates were put in effect. Philadel- 
nhia brokers have comniained that a 
considerable rortion of the hotter hnei- 
nese ig goine ta mutuals. This thev 
eav is particularly true in the case of 
the older and lower priced cars. 





MAY FNTFR SFEFVERAI CTATES 

Tha Mhin Vallav Bira & Marine Pa. 
Avueah. Kv. hag ro-elertod all ita diiron. 
with the exrention nf Fen John 
Oraie, movor of Covineten. Ky wha 
was electod to fill a veranew Tt jis 
tha eomnanvy’s ernortatinn ta firigh the 
of ite anthorized canital stack 
within the noxt two or three months, 
at which time it will evter Indiana. 
Nhio. MTllinois and possibly several 
Northwestern states. 
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Marine Premiums and 
Losses in New. York 


Marine net premiums received and 
net losses incurred in New York State 
in 1918 have been reported in the De- 
partment as follows: 

Losses 


Incurred 


$1,254,596 
244,127 
100,024 
337,186 


Premiums 
Received 


$1,971,385 
Agricultural 503,687 
Alliance, Pa 
American, Newark 
American Alliance 5 
Am. & Foreign Marine. 817,422 
American Central 46,995 
American Eagle a 250,074 
American Equitable ... 5 365,368 
American Mer. Marine. 2,928,927 
Atlantic Mutual 1,799,705 
Boston 1,027,849 
British America 61,527 
British & Foreign 801,751 
Caledonian 139,938 
= 204,617 


Citizens “476 
City of New York...... 38,400 
Columbia . 104,659 
Commercial Union . .. 345 95,202 
Commercial! Union, N searees 
Commonwealth 35.833 
Concordia 7,927 
Connecticut 325,614 
Continental 795,530 
Detroit F. sake eps 
Dixie 
Equitable F. & } 
Equitable Underwriters. 
Federal Union 
Fidelity-Phenix 
Fire Association 
Firemans Fund 
Firemens, Newark 
Franklin 
Glens Falls 
Globe & Rutgers........ 
Great American 
Hanover 
Hartford 
Home, N. Y 
Home F. & M., 
Importers & Exporters 
Independence, Pa. .. 
Jefferson 
Liberty Marine 
L. & L. 
London & Lane ashire F., 
Maritime 
Massachusetts F. 
Mercantile 
Mechanics, 
Merchants, 
Milwaukee Mechanics.. 
National, Conn. 
National, Denmark ae 
National-Ben Franklin. 
National Liberty 
National Union 
Newark 
New Brunswick 
New Hampshire 
New York 
Niagara 
Northern Assurance 
North America 
North Atlantic 
North British 
North 
Norske Lloyds 
Norwegian Underwriters 
Norwich Union 
Northwestern F. 
Northwestern National.. 
Old Colony 
Orient 
Patriotic 
Pennsylvania 
Peoples National 
Prov.-Wash. 
Prudentia 


Scottish Union ... aA 
Security, Conn. = 
St. Paul F. & M........ 
Springfield F. & M...... 
State of Penna........... 
Sterling 

Stuyvesant 

Sun 

Union Assurance 
United States 

Vulcan, Cal 
Washington Marine 
Westchester 

Yorkshire 


*Estimated. 


SPIRITED CAMPAIGN ENDED 


City Insurance Club Elects George 
McKay Vice-President—Beefsteak 
Dinner Arranged 


The City Insurance Club held its 
largest meeting at Davidson’s restay- 
rant last Tuesday evening. This was 
mainly owing to the keen interest of 
the members in the candidacies of 
George Kingsley and George McKay for 
vice-president of the club. The two 
men carried on a strenuous campaign 
for the last ten days. McKay’s inter- 
ests were handled by John J. Canning 
of the Continental and Frank Planding, 
of Newman & MacBain’s office, looked 
after George Kingsley’s campaign 
George McKay was victor. The con. 
tests were made in true political style 
and the successful candidate received 
a fitting ovation. 

Covers were laid for seventy-five. A 
appetizing dinner was served and the 
musical talent added to the evening’s 
fun. J. J. Hartnett was unanimously 
re-elected president along with the fol- 
lowing officers for the year: Geo. J. 
McKay, vice-president; H. C. Youmans. 
secretary; Geo. S. Murphy, financial 
secretary; Frank H. Gibson, treasurer. 
Now that the boys are -coming back 
from the other side it looks as though 
a very prosperous year was in store 
for the club. 

The annual beefsteak dinner will be 
held at Cavanagh’s, West 23rd Street, 
Saturday evening, March 22. The en- 
tertainment committee has arranged 
an excellent programme for that occa- 
sion. 





MAY REMOVE RECORDS 

Affairs of the Aachen & Munich are 
to be taken full charge of by D. D. 
Thomas, manager of enemy insurance 
cempanies. He will probably move the 
records from 80 Maiden Lane to 123 
William street. The Aachen & Munich 
was re-insured by the Tokio last May. 
It is claimed that the records have 
not been kept in a manner entirely 
satisfactory to the enemy alien prop- 
erty custodian. 





LIVE STOCK COMPANY REPORTS 

The Pennsylvania Mutual Live Stock 
Insurance ‘Company, Erie, Pa., reports: 
Insurance in force, December, 1918, 
$197,875; losses paid in 1918, $5,585; 
return premium paid on unexnired poli- 
cies, $403; salaries and commissions 
paid, $5210; rent, printing, postage 
and general expense. $811; cash re 
ceived during 1918, $13.156: cash paid 
out, $12,010; claims paid, $100. 





207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 

54 Pine Street - New York 
WESTERN DEPARTMENT: 

76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 
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Authorized Capital $500,000 


Brirnit National Hire 
SIusuranre Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 
AGENCY CONNECTIONS SOLICITED 
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More Power For 
Pennsylvania Dep’t. 


RATING BILLS INTRODUCED 





Assured Dissatisfied With His Rate Can 
Appeal to Commissioner; Then 
to Courts 





New York is not the only state 
where bills have been introduced in- 
creasing the rate-making power of the 
superintendent of insurance. Pennsyl- 
vania has two. 


The Allum Bill 

House Bill No. 302, fathered by Rep- 
resentative Edward L. Allum, of Shar- 
on, provides “that if any fire insurance 
company or other insurer against the 
risk of fire or lightning or any rating 
bureau in this Commonwealth shall fix 
or charge any rates for fire insurance 
upon property in this Commonwealth 
which increases unjustly any existing 
rate or which discriminates unfairly 
between risks in the application of like 
charges and credits or between risks 
of essentially the same hazards the 
person or persons insured or to be in- 
sured who are or may be affected by 
such increase or discrimination may 
apply by petition to the Insurance 
Commissioner for a change in such 
rate.” Time and place for hearing is 
to be set by the Insurance Commis- 
sioner, who, following the hearing is 


empowered to change the rate. Appeal 
may be made from the Insurance Com- 
missioner’s ruling to the courts. 

The McConnell Bill 

Senate Bill No. 285, the sponsor of 
which is Senator W. C. McConnell, of 
Shamokin, increases the authority of 
the Insurance Commissioner by the ad- 
dition of this Section to the present 
statute: 

“The Insurance Commissioner shall 
also after due notice and hearing upon 
complaint or upon his own motion de- 
termine whether any rate made in ac- 
cordance with such agreement or 
otherwise by any insurance company, 
individual association or rate-making 
bureau in this Commonwealth is ex- 
cessive or unreasonably high or that 
such rate is not adequate to the safety 
cr soundness of the company or asso- 
ciation granting the same and accord- 
ingly as he may find he is authorized 
to direct said insurance company, in- 
dividual association or rate-making 
bureau to publish and file a higher or 
lower rate which shall be commensur- 
ate with the character of the risk but 
in every such case the rate shall be 
reasonable.” 





MAY WRITE REDUCIBLE FORM 

The Nationa] Automobile Underwrit- 
ers’ Conference went on record as fa- 
voring the principle of the monthly 
reduction policy and that members be 
allowed to write it, but only on the an- 
nual plan. Rates and underwriting 
rules may be adjusted to correspond 
with other conference forms. 
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1849 


“Old and Tried” 


Total Cash Assets........... 
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SE EE og osc cca aeesdees 
nT reer Pe 
Reserve for Unearned Premiums 
Reserve for Taxes, etc........... 
Reserve for Dividends........... 
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1919 


GLENS FALLS INSURANCE COMPANY 


Glens Falls, New York 


ITEMS FROM ITS 69th STATEMENT—JANUARY 1, 1919 


$7,908,544.00 


787,715 


155, 000 $5, 331, 802.00 


$2,576,742.00 








Bite Leading FIRE 


America” 


L819 


B. CLARK, President 


One Hundred Years of Service 
Losses Paid over $174.000.000 

















“AMERICA FORE” 


The American Eagle is a strong American insti- 
tution. 

Its ample resources are invested exclusively in the 
United States. 

Its American management is a warranty of fair 
treatment of every honest claim. 

Good American insurance is sold to American 
property-owners by American Agents of the 


' 

: 

g FIRE, LIGHTNING, MARINE, TORNADO, AUTOMOBILE, 
[ RENT, USE AND OCCUPANCY, EXPLOSION, 

Pi WAR, RIOT, CIVIL COMMOTION AND 













AMERICAN EAGLE 


licen eatin tenets Fire Insurance Company 


: Cash Capital—One Million Dollars HENRY EVANS, President 
3 HOME OFFICE: P. O. Box 1030, City Hall Station, 80 Maiden Lane, 
New York 


Alfred Stinson, Secretary, 137 South LaSalle Street, 
Chicago 














Marine Department 


MARINE ASSOCIATION OF AMERICA 


5 Western Dept.: 
56 Beaver St., New York 


Pacific Coast Dept.: A. A. Maloney, Secretary, Insurance Exchange 


New York Office: 77 William St. Building, San Francisco 


T. Y. BROWN & CO., Agents 



































A GOOD COMPANY TO REPRESENT 














ARCHIBALD.A. McKINLEY, Presidem H.C 
D. J. DAVIDSON, Vice-President I. Ww 
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C. JONES, Secretary and Treasurer 
W. ROCKEY, Managing Underwriter 


Merchants National Fire 


Insurance Co., Chicago, Illinois 


Home Office: 
No. 29 So. La Salle St. 

















FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


~WEMPLE & COMPANY, Inc. 


AN ALL-AMERICAN PROGRESSIVE FIRE 15 William Street 
INSURANCE COMPANY OF THE MIDDLE WEST New York New York 














CAPITAL 
$250,000.00 
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BROKERS ACTIVITIES 


THE LATE H. F. ALLERT 


Had Just Returned from Australasia 
Where He Went for Finn Sand- 
berg, Raynes & Lee 


New York, March 10, 1919 
Editor, The Eastern Underwriter—It 
is with regret that we announce ths 


death of our assistant secretary, Har- 
cold F. Allert, who died on March 5. We 
would like you to announce his death 
in the columns of your paper, and w2 
give you the following brief facts con- 
cerning his career. 

Mr. Allert was born in Adelaide, Aus- 
tralia, in 1884. As a very young man 
he became affiliated in a prominent 
way with the Queensland Insuranc: 
Company and the South British Insur- 
ance Company in Australia. In 1914 
the South British Insurance Company 
sent him to their London office in an 
advisory capacity. 

Mr. Allert came to this country in 








PEOPLES NATIONAL 
FIRE INSURANCE CO. 


OF PHILADELPHIA 





STATEMENT JANUARY 1, 1919 











ASSETS 
. $1,224,576.00 
469,300.00 


Bonds and Stocks... 





Mortgages, first lien. . 
205,000.00 
7,000.00 


Real Metate ..... <6. 
Loans on Collateral.. 


Cash in Banks 


38,597.85 
209,399.33 
22,557.51 


Agents’ Balances .... 


Interest Accrued .... 


$2,176,430.69 





LIABILITIES 
-$ 74,106.13 


Reserve for Premiums 
in force 


Collateral Loans and 
Ground Rent on Real 


Reserve for Losses. . 


737,937.17 


69,704.16 


Reserve for Taxes and 


other items 10,655.49 


$ 892,402.95 
Net Sur 
plus 
Capital 
Stock .. 1,000,000.00 


$ 284,027.74 


$1,284,027.74 
$2,176,430.69 











SURPLUS TO POLICYHOLDERS, $1,284,027.74 


INCREASE since Jan. 1, 1918—ASSETS 
INCREASE since Jan. 1, 1918—RESERVE for Reinsurance 217,695.33 
INCREASE since Jan. 1, 1918—SURPLUS 


$102,397.27 


43,433.78 
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New Jersey Insurance Co. 








Capital: 
One Million Dollars 
Cc. P. STEWART, President 


GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 








ENT 


WESTERN DEPT.: Insurance Exchange Bldg., 
PACIFIC COAST DEPT: Mills Bldg., San Francisco, Cal.,W.W. ALVERSON, Mer. 


INNO UUNUUETHELUUUEOON PSE 


Chicago, Ill., H.H. INGALLS, Mgr. 
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qOUNDED 295 1792 


Cash Capital 
Reserve 


The Oldest American 
Stock Insurance Company 


Surplus 


Insurance Company of 


NORTH AMERICA 


126th ANNUAL STATEMENT 


or Premiums 
Reserve for Losses 
Reserve for Taxes 
Reserve for Sundries 


1918 


PHILADELPHIA 
DECEMBER 31, 1917 





1916, and took charge of the marine 
ectton department of Messrs. William 
H. McGee & Co. He joined the firm 
of Finn Sandberg, Raynes & Lee, Inc, 
when it was organized, and he had just 
returned from an extensive and success- 
ful trip to Australasia for this firm. 
Abcut two months after his return, he 
contracted influenza pneumonia which 
caused his death. Mr. Allert was very 
well known among the insurance fra- 
ternity, and his loss will be felt by all. 





SHOULD COVER REPLACEMENT 
COSTS 
In an interview in the Syracuse 
“Post Standard” Earl E. Ellis, of Earl 
E Ellis & Son, that city, said that the 
only correct manner to determine what 
amount of fire insurance protection 
should be carried on real estate, mer- 
chandise stocks, automobiles or any 
other property is to figure the exact 
cost of replacement and then take a 
policy of a like amount. 


ce 








General Insurance Agents 


Surplus Lines Accepted Up to 
$500,000 


Represent 
Eighteen Companies 


411-13 WALNUT ST. 
PHILA., PA. 











40 CLINTON STREET | 
NEWARE 


Phone Market 6536 


JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 
SERVICE 

FIRST 


NEW YORK 


| 80 MAIDEN LANE 
Phone John 4500 








68 William St., 
New York, N. Y. 


Scottish Union & Nat. Ins. Co. 
Niagara Detroit Und. 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
American Eagle Ins. Co. 


BINDERS EFFECTED ON NEW JERSEY RISKS 
Irvin T. Bernhard 


19 Elm Ave., 
Hackensack, N. J. 


Ohio Farmers Ins, Co, 
Yorkshire Fire Ins. Co, 














Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$96,971,238.06 





8,527, 


Western Department 


WALTER H. SAGE, Gen’l Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill, 


Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 








STATEMENT, JANUARY IST 1918, 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


12,927.269.91 


NET pie 


719.31 


23,454.589.22 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1917 
HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
AUTHORIZED BY THE NATIONAL CONVENTiON OF STATE 
INSURANCE COMMISSIONERS THE ASSETS AND SURPLUS 
WOULD EACH BE INCREASED BY $2,321,032.00 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, Galiforuia 
Marine Department 
WM. H. McGEE & CO., Gen’l Agts. 
15 William Street, New York Gity 
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New York Exchange 


Ww. L. CHAMBERS NOW SECRETARY 





A. M. Thorburn and Willis Robb Given 
Tokens of Appreciation By 
Members 





This year the annual meeting of the 
New York Fire Insurance Exchange, 
held last Wednesday, was of particu- 
lar significance as it commemorated 
the twentieth anniversary of that or- 
ganization’s inception. Willard L. 
Chambers, city manager of the Sun, 
was elected secretary and treasurer, 
in place of A. M. Thorburn, retired. 
w. P. Young was re-elected president 
and N. S. Bartow, vice-president. 

A. M. Thorburn, who retired as sec- 
retary after thirteen years of active 
service, was given a selection of table 
silver and a Tiffany repeating watch 
of particularly handsome design, to- 
gether with a chain and a knife. A 
similar watch was given to Manager 
Willis O. Robb in appreciation of the 
high quality of service he has given 
the Exchange, his unremitting zeal and 
his devotion to the principles for which 
it stands. Mr. Robb was elected man- 
ager in 1910. 

Charles Lyman Case, United States 
manager of the London Assurance, 
made the presentation to Mr. Thorburn 
and J. Montgomery Hare, United States 
manager, Norwich Union, the oldest 
surviving ex-president of the Ex- 
change, made the address to Mr. Robb. 


Earlier Organizations 


The organization of the Exchange 
was effected March 8, 1899. Imme- 
diately prior to that time there had 
been two other rate making bodies in 
New York, the Tarif Association and 
the Metropolitan Compact. Neither of 
those organizations enjoyed long life. 
They failed to give the service re- 
quired, the primary cause of their fail- 
ure being that they left’ the commis- 
sion situation on dwelling house busi- 
ness wide open. With this condition 
unremedied the evils of discrimination 
cculd not be overcome. 

When the Exchange was organized 


Keeps Anniversary. 


it at once entered upon a successful 
career. Practically every company do- 
ing business in New York became a 
member and every company is a mem- 
ber today. During its first ten years 
the Exchange worked out an extensive 
elaboration of the schedule rating plan, 
which was brought to a high degree 
of perfection. The Exchange exer- 
cises an efficient control of the rate 
making situation in the New York City 
area. 


During the second ten years of the 
Exchange’s career much of its activity 
was devoted to adjustment of its meth. 
ods and machinery to the changing 
laws of the state affecting rate making 
bodies. 


Equal 


From the first it was made apparent 
that the Exchange was open equally 
t. the broker and the underwriter. The 
establishment of the Exchange signal- 
ized the first full recognition of sched- 
ule rating within a great city. 

One of the features of the Exchange’s 
success was that it insured content- 
ment among its members. Through its 
rotating committees absolute assur- 
ance was given that all concerned 
would be fairly represented. All pos- 
sibility of group control was excluded. 
Every member has an equal chance on 
every committee. 

The Exchange has been particularly 
successful in selecting its managers. 
To have known just the right man 
and to have been able to obtain his 
services as manager is one of the out- 
standing accomplishments of the or- 
ganization. Henry E. Hess proved to 
be a man of unusual ability as an or- 
ganizer and his talents as an Exchange 
manager warranted the anticipations 
of those who with rare insight selected 
him. He had gained a broad expert. 
ence as a special agent in New Eng- 
land and as member of the New Eng- 
land Exchange. 

With none the less astuteness the 
Exchange members selected Willis O. 
Robb to succeed Mr. Hess. Mr. Robb 
was general adjuster for the Norwich 
Union at the time he organized the 
work of the loss committee of the New 
York Board, from which he went to 
the Exchange as manager. He has 
kept the rating organization free from 
discriminatory practices. It has the 


Privileges to All 


respect of the brokers to whom it ren- 
ders a valuable service as well as to 
the companies. There can be no tam- 
pering with rates or raters. Only once 
since Mr. Robb has been manager has 
anything of that kind been attempted 
and then it was discovered at once. 
The Exchange has been successful in 
protecting brokers’ business from raid- 
ing and twisting. The premium pay- 
ment rule is another effective preven- 
tive of discrimination. 
Pioneers in Organization 
At the meeting last Wednesday as 
many as possible of the original Com- 
mittee of Fifteen were present to tell 
some of their experiences in the early 
(Continued on page -26.) 
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Syracuse Agents’ 
Club a Success 


WILLET R. BOWEN, PRESIDENT 


Twenty-Five Applications for Member- 
ship Received at Organization 
Meeting—List of Officers 


The new Insurance Agents’ Club of 
Syracuse is a go. Upon the night of 
organization twenty-five applications 
for membership were received. 

The organization meeting was enthu- 
siastic, the best of feeling prevailing. 
William H. Munns acted'as temporary 
chairman. He introduced Major Fred- 
erick V. Bruns as chairman of the eve- 
ning and he delivered a talk full of his 
usual pep. The constitution was ap- 
proved, and after a speech by L. E. 
Whittic urging a large membership and 
amalgamation of all men interested in 
the insurance business, officers were 
elected. 

Munns Chairman of Executive Com- 
mittee 

Willet R. Bowen is president, Lewis 
F. Lighton, vice-president; Eugene A. 
Beach, secretary and treasurer, and 
William H. H. Munns, chairman of the 
executive committee. 

Other members of the committee are 


Edward H. Greenland, Glenn H. John-. 


son, Charles B. Gere and Major Bruns. 





PLANS OF BALTICA 


Will Do Direct Marine Business Now 
and Fire Re-Insurance Will Be 
Added Later 


The Baltica of Copenhagen has sent 
over additional funds, making its as- 
sets in this country $1,250,000. The 
company will for the present transact 
a direct marine insurance business in 
this country, but expects later to do a 
fire re-insurance business also. The 








French Companies 
(Continued from page 1.) 


cf this company. Mr. Paul Le Vasseur 
has a great many friends in America. 
When a younger man he was an engi- 
neer in Colorado, engaged in important 
railroad construction work. 

Devastated Regions 

The French insurance companies are 
paying their accustomed dividends, de- 
spite the fact that they are not writing 
much new business in Northern 
France, and the moratorium has caused 
thousands of policyholders not to pay 
their premiums. Unless a person has 
visited the devastated regions of 
France he has no conception of the 
amount of: damage done by the Ger- 
mans. The writer spent two days in 
an army car going through one section 
—that occupied by part of the Amer- 
ican army—and during this time he 
saw only one farmer. Every village 
was shot to pieces, and some of them 
consisted merely of heaps of stones, 
the buildings being completely down. 

M. Besnard, who has been made sec- 
retary of the Urbaine, was formerly 
inspector-general of the company. He 
is a giant in stature, and wears a black 
beard. 

M. Sumien, the distinguished lawyer 
who is in charge of insurance in the 
ministry, has been decorated with the 
Legion of Honor. 

The Generale has promoted Messrs. 
Bufnoir, Lecestre and de Montagne. 

Made a Chevalier 

M. Tremble, inspector-general of the 
Phenix, has been made a chevalier of 
the Legion of Honor. 

Alb. Smeesters, the well-known re- 
insurance man, has recovered from an 
illness which kept him from his office 
for a number of weeks. 

French insurance men are worried 
by state insurance talk in newspapers, 
and in governmental circles. 


Netherland has rejected a state in-. 


surance proposition. 





facilities. 


United States manager is O’Keefe & 
Lynch, 45 John street. 


The examination of the United States 
branch made by the New York Insur- 
ance Department showed that on Janu- 
ary 14, 1919, the company had assets 
in this country amounting to $805,- 
681.25. Of this, $409,650 represented 
securities deposited with the Insurance 
Department of the State of New York 
at market value, the par value being 
$420,000; $346,031.25 represented high 
grade bonds deposited with the Guaran- 
ty Trust Company of New York, as 
United States Trustee, the par value of 
such bonds being $350,000, and $50,000 
represented cash in banks. 





RUMORS ABOUT W. C. SCHEIDE 


Underwriters Will Not Be Surprised 
If He Returns from Europe with 
Large Facilities 


Underwriters would not be surprised 
if William C. Scheide, the Hartford re- 
insurance man, and Lee J. Wolfe, the 
well-known actuary, returned from Eu- 
rope with some extensive re-insurance 
It is understood that Mr. 
Scheide will head a large American 
company. Mr. Wolfe was in Copen- 
hagen this week. 





MAP STATISTICS 

Twenty-three Sanborn maps were re- 
newed and one bound map was addea 
during the year, a considerably less 
number than usual. Of these maps 17 
were of Massachusetts, 4 were of Maine 
and 2 were of New Hampshire towns. 
Twenty-seven bound maps were cor- 
rected. 16,485 correction slips and 36 
additional sheets were added to bound 
maps. 





ADJUSTMENT BUREAU SOUGHT 

Secretary Richards, of the National 
Automobile Underwriters’ Conference, 
seid in his annual report at the quar- 
terly meeting that the proposed central 
distribution of manuals cannot be put 
in operation in time to handle the re- 
cent rate changes but that by fall the 
system will be ready. Mr. Richards 
advocates establishment of a loss ad- 
justment bureau, as provided in the 
constitution, and asked ‘that a commit- 
tee be appointed to handle this subject. 
This was favorably acted upon. 
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COMING! : 


Whenever you say, a National Union Special Agent will be on 
his way. 
He talks about service that more than satisfies. To clinch his 
arguments give us 2n opportunity to prove every statement 
he makes 
Merit is the only basis upon which we make our claims. 
You shall be the judge. 
if you believe, as we believe, that mutual benefits should be the 
basis of every agreement—that a one-sided business policy is 
a short- -sighted business policy— 

Don’t hesitate; don’t waver; don’t wait. 

Write now 
and multiply the value of your minutes. 
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Numerous Marine Losses Reported 
During the Month of February to 
New York Marine Underwriters 


Although there have been numerous 
marine losses reported during the 
month of February, the aggregate run- 
ning into quite a figure, there has been 
no individual loss as large as the 
“Piave” loss, and the total amount of 
losses seems to be less than the total 
amount for January. 

Schr. “George J. Boyce,” while part- 
ly loaded with lumber, sunk in Cien- 
fuegos Bay. This vessel was on a voy- 
age from Tampa to Cuba. 

“Janet Carruthers,” British schooner. 
This vessel went out from Tatoosh, 
bound for Astoria to load for Shang- 
hai, and became a total loss, going 
ashore off ‘Westport, O. 


Schr. “Longfellow.”—Norfolk for 
Sanchez, San Domingo. Stranded at 
St. Jago, Cuba, and became a total 


loss. Probably a cargo of coal. 

Str. ‘“Merida.”—Previously reported 
ashore at Boulogne, is reported a total 
loss. Part of hull line placed in this 
market. 

“Nostra Signora dei Boschetto.”— 
Italian barge. From New York to Ha- 
vana. Was reported as being wrecked 
on the North Coast of Cuba. Vessel 
probably had cargo of case oil. In- 
sured in this market. 

“Scottish Glens.”—Norwegian ship. 
Before reported as having put into 
Barbados, dismasted, with cargo of 
coal; surveyors recommend vessel and 
cargo being sold. Cargo insured in 
this market. 

“Sunlite.’—Auxiliary schooner which 
arrived at Cette, while in collision with 
French Steamer “Noel.” Cargo large- 
ly insured in the New York market, 
and a heavy P/A claim can be looked 
for. 

“Taiyo Maru.’—Steamer. Reported 
as arriving at Seattle, having lost a 
large part of deckload of crude rub- 
ber, which means a heavy P/A loss for 
urderwriters in this market. 

“Wm. Duff.”—Schooner. 
land for Lunenburg, N. S., 
abandoned at sea. 

“Zuiderdijk.”—Steamer. New York 
for Peru and Chili, was delayed in the 
Panama Canal, after being ashore. 

“Amos Peggs.’—Bark. New York 
to Buenos Aires. Put into Porto Rico 
in distress. Considering the age of 
this vessel, the vessel will probably 
be condemned. Cargo will have to be 
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forwarded to destination at heavy ex- 
pense. 

“Andrew Nebinger.’—Schooner. From 
Jacksonville to Cuba, stranded at 
Bunes Bay. Vessel had cargo of lum- 
ber which will probably be salved. 

“Charlevoix.’’—Schooner. St. An- 
drews, Fla., for Macoris, cargo of lum- 
ber; abandoned at sea. 

“Flirt.”"—Steamer. This vessel was 
destroyed by fire while on a voyage 
from Newport News for Porto Rico with 
a cargo of coal. This is one of the 
first wooden vessels built in the South 
by the Emergency Fleet Corporation; 
had an unfortunate record and she will 
cause underwriters no further expense. 

“J. E. Buckman.”—From Bear River, 
N. S., to Buenos Aires, with cargo of 
lumber—stranded in the River Plate. 
Serious loss to cargo underwriters. 

“Marguerite Wemyss.” — Schooner, 
which was launched February 56 at 
Boothbay Harbor, collided with wharf 
and damaged her rudder. 

“Mascotte.”—Steamer. Went ashore 
in Tampa Bay on February 6. ; 

“Minnie Harris.”—Schooner, with a 
cargo of coal from New York for Grand 
Bank, Newfoundland, abandoned at 
sea. 

“St. James.”—Bark. Was wrecked on 
an island in the Pacific Ocean with 
cargo of lumber, bound from Vancouver 
to South Africa. 

“San Zeferino.”—Steamer. Was re- 
ported in distress about 900 miles of 
Halifax, while on voyage from Tampico 
to England with full cargo of oil. 

“Superior.”—Bark, 
New York with cargo of hemp and 
sugar, was abandoned at sea Decem- 
ber 25. This cargo was largely in- 
sured in the New York market. 

“Blandford.”—Schooner. Sailed from 
Gulfport September 7 to Fort. de 
France. Was reported missing. Cargo 
of staves. 

“Accoma.”—Steamer. New York for 
Marseilles. Abandoned at sea. This 
was an Emergency Fleet Corporation 
wooden boat, built by the Foundation 
Co. at Kearny, N. J. Was abandoned 
on her first transatlantic voyage. She 
was considered one of the best type 
of wooden vessels constructed for 
transatlantic service. 


“Alicante.” — Schooner. Turks Is- 
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land for Nova Scotia. Arrived at Bar- 
bados leaking and part of cargo jet- 
tisoned. 

“Amparo.”—Auxiliary schooner. Ha- 
vana to Norfolk.. Cargo of rum report- 
ed ashore near Cape Fear Bar. 

“Anna R. Heidritter.” — Schooner, 


which was previously reported as put-. 


ting into Bermuda, while on a voyage 
for the West Coast of Africa with loss 
ot captain and crew sick, went ashore 
at Bermuda; was afterwards floated. 
Some damage to cargo. 

“Bragdo.”—Norwegian _ ship. Was 
tcowed into Bermuda with loss of top- 
mast, yards and sails, while on voy- 
age from New York to Sydney, New 
South Wales. 

“Brynhilda.”—Ship. While loading 
cargo of wool at South Africa, fire 
broke out amongst the cargo. 

“Crescent.’”’—Schooner. From  S8t. 
Andrews Bay to Porto Rico, arrived 
at Key West leaking, with cargo of 
lumber. 

“Lord Downshire.”—Steamship. While 
on voyage from Baltimore to Belfast, 
landed cargo of tobacco badly dam- 
aged. 

“Mable Gale.” — Schooner. Went 
ashore at Para while on voyage from 
Norfolk with cargo of coal. 

“Moorish Prince.’—Steamer. While 
on voyage from Philadelphia to Lon- 
don had fire amongst cargo and was 
put into Azores. 

“Nellie Louise.”—Schooner.  Liver- 
pool, N. S., to Pernambuco. Lost deck- 
load of wood pulp. 

“Sassenheim.”—Steamer. From Cuba 
to Boston. Cargo of sugar went ashore 
near Handkerchief Shoal. 

“Seabury.”—Lighter. Owned by the 
Berwind-White Coal Co. Was de 
stroyed by fire in Bermuda Harbor, 
while engaging in salvaging operation 
on Schooner “Anna R. Heidritter.” 
Vessel insured in the New York mar- 
ket. 

“Tatsuno Maru.”—From New York, 
via San Francisco, for Vladivostok. 
Went ashore and was floated. 

“W. N. Zwicker.’—British schooner. 
From Norfolk for Para, with a cargo 
of coal, stranded at Para and became 
a total loss. 

“Wellington.”—Steamer. While load- 
ing general cargo for Mediterranean 
perts, had a slight fire on board at 
Jersey City, February 17. 

“Westerdijk.”—-Steamer. New York 
for Brazil and River Plate. Went 
achore at Santos, afterwards floated. 

“Charlotte T. Sibley.’—-New York 
for Rio. Abandoned at sea. General 
cargo, largely insured in the New York 
market. 

“Doverfjeld.”—-While on a voyage 
from Newport News -for Jacksonville 
was set on fire and abandoned at sea. 

“Gen. Geo. C. Hogg.”—From St. John 
for Capetown with general cargo, was 
abandoned at sea. 

“Donald G. Hollett.”—Schooner. From 
Oporto for Nova Scotia, with cargo of 
salt, abandoned at sea. : 

“Harry W. Lewis.’—Gulfport for 
Port-au-Prince, with cargo of lumber, 
reported a total loss. 

“Helene.”—French bark. From Bal- 
tyumore for France, sunk in collision by 
Steamer “Gansfjord.” 

“Kongosar Maru.’—Seattle for Ja- 
pan. Had fire amongst her cargo. 

“Lake Frampton.”—Cuba to New 
York. Went ashore at Cuba, had to 
discharge part of cargo. 

“Louise M.”—Schooner. New York 
for Bordeaux. Put into San Francisco 
leaking. 

“Millie R. Bohannan.”’—St. Andrews 
Bay for Cuba. Abandoned at sea. 
Cargo of lumber. 

“Neptune.”—Tug. Destroyed by fire 
at New Bedford, Mass., February 19. 
Vessel was valued at $150,000, half of 
which was insured in this market, and 
the other half in London. 





“Paloma.”— New York to Cuba. 
Grounded at Neuvitas. Vessel was 
rcported leaking badly. 

“Patience.”—Tug. Reported sunk 





Ullmann Assumes 
New Duties April 1 


ON STREET FOR 27 YEARS 





He Began As Office Boy for Jones & 
Whitlock—An Underwriter’s Inter- 
esting Personality 





Albert Ullmann, whose appointment 
as president and underwriter of the 
marine department of the American 
Equitable, has been announced in The 
Eastern Underwriter, will assume his 
new duties on April 1. Mr. Ullmann 
has been in the marine district twen- 
ty-seven years, with an unusual train- 
ing. He began as an office boy with 
the old firm of Jones & Whitlock in 
June, 1892, which then represented the 
Union Marine, of Liverpool, and the 
Columbia, of Jersey City. The affairs 
ot the Union Marine during his period 
of service with them came under the 
direction of John §S. Allen, one of the 
ablest marine underwriters in Liver- 
peol. England, and the lessons incul- 
cated in marine underwriting, system 
and integrity, and the close associa- 
tion and daily contact while in the em- 
ploy of this firm with two of the ablest 
underwriters in the City of New York, 
Messrs. Raven and Parsons, gave him 
valuable underwriting information, 
which was further developed when the 
agencies of the companies were trans- 
ferred to the management of F. Herr- 
mann, who had in addition to the com- 
panies mentioned, the Fireman’s Fund, 
Scandinavian American, Mannheim In- 
surance Co., and Nord-Deutsche. For 
a while, while in the employ of F. Herr- 
mann,he had charge of the Union Ma- 
rine and Columbia’s affairs, until they 
were consolidated with the general 
office, when he was put in charge of 
the entire Lake business. 

After the firm of F. Herrmann & Co. 
was formed, Mr. Ullmann was given 
complete charge of the cargo under- 
writing for the office, which included 
the Phoenix, of London, which posi- 
tion he fulfilled till June 1, 1917, to be. 
come vice-president of S. D. McComb 
& Co., Inc., representing the American, 
of Newark; Firemen’s, of Newark; 
Glens Falls, Hanover and the marine 
agency of the Globe & Rutgers Fire 
Insurance Co. of New York, and took 
charge of all cargo and war risk insur- 
ance while in this office. 

A friend of Mr. Ullmann’s said this 
week: 

“Mr. Ullmann possesses one of the 
most retentive memories of any under- 
writer on the Street, remembering de- 
tails of transactions, rates, conditions 
of vessels, and losses, which have oc- 








February 18, near Bird Island. Vessel 
insured in this market. 

“Sixaola.”—Vessel. Army transport, 
Icaded with a very valuable cargo, took 
fire while loading in New York Har. 
bor, and was sunk to extinguish fire. 
All insurance on hull and cargo in 
Government Fund. 

“Syrie.~—New York for Rotterdam. 
Struck a mine near Rotterdam, and 
was sunk. 

As you will note from this list, the 
largest number of losses have been 
reported to sailing vessels, and this 
class of business not being generally 
written by many offices, the majority 
of the offices fared very well, but had 
the insurance on the “Sixaola” been 
placed with local underwriters instead 
of the Government Fund, the month of 
February would have been worse than 
Jenuary. It is not generally known 
whether the war risk on cargo of the 
“Syrie” was placed with New York 
underwriters or not. If the risk was 
placed with New York underwriters, 
there would be a serious loss on ac- 
count of war premium underwritings. 
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General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 


Niagara Fire Ins. Co. 





WM. H. McGEE &CO. | 


UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 
Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Co. 








curred during his entire career and 
prior to his career, which have come 
to his notice. He has been called upon 
by underwriters in the past to do con- 
fidential work and has secured agree- 
ments to tariffs where others had 
failed, and he is often consulted for 
advice as to the legality of forms and 
proper rates for risks, which advice is 
always cheerfully given.” 


AUSTRALIAN HERE 

J. S. Charteris Black, foreign super- 
intendent of the Insurance Office of 
Australia, Ltd., of Sydney, is here to 
look over the Eastern field, and may 
enter his company here. The Insur- 
ance Office of Australia, Ltd., writes 
fire and marine insurance, and was or 
genized in 1910. Mr. Black will return 
to Australia by way of Vancouver. 
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Why British Shipping Succeeds 





Conditions from Which American Underwriters Are Seeking to 
Formulate Proposed Legislation Which Will Establish 
Marine Insurance Here on a Similar Basis— 

Text of British Admiralty Act 





(Continued from February 21 Issue) 


SECTION Ill 
Mortgages 

A registered ship or a share therein 
may be made a security for a loan or 
other valuable consideration, and the 
instrument creating the security (in 
this Act called a mortgage) shall be 
in the form marked B in the first part 
of the First Schedule to this Act, or as 
near thereto as circumstances permit, 
and on the production of such instru- 
ment the registrar of the ship’s port of 
registry shall record it in the register 
book. 

Mortgages shall be recorded by the 
registrar in the order in time in which 
they are produced to him for that pur- 
pose, and the registrar shall by 
memorandum under his hand notify on 
each stating the day and hour of that 
record. 


Entry of Discharge of Mortgage 


Where a registered mortgage is dis- 
charged, the registrar shall, on the pro- 
duction of the mortgage deed, with a 
receipt: for the mortgage money en- 
dorsed thereon, duly signed and attest- 
ed make an entry in the register book 
to the effect that the mortgage has 
been discharged and on that entry 
being made the estate (if any) which 
passed to the mortgagee shall vest in 
the person in whom (having regard to 
intervening acts and circumstances, if 
any) it would have vested if the mort- 
gage had not been made. 

If there are more mortgages than one 
registered in respect of the same ship 
or share, the mortgagees shall, not- 
withstanding any express, implied, or 
constructive notice, be entitled in pri- 
ority, one over the other, according to 
the date at which each mortgage is 
recorded in the register book, and not 
according to the date of each mort- 
gage itself. 


Mortgagees Not Treated as Owner 

Except as far as may be necessary 
for making a mortgaged. ship or share 
availabie as a security for the mort- 
gage debt, the mortgagees shall not by 
reasons of the mortgage be deemed the 
owner of the ship or share, nor shall 
the mortgagor be deemed to have 
ceased to be owner thereof. 


Every registered mortgagee shall have 
power absolutely to dispose of the ship 
or share in respect of which he is reg- 
istered, and to give effectual receipts 
for the purchase money; but where 
there are more persons than one reg- 
istered as mortgagees of the same ship 
or share, a subsequent mortgage shall 
not, except under the order of a court 
of competent jurisdiction, as the ship or 
share, without the concurrence of every 
prior mortgage. 

A registered mortgage of a ship or 
share shal: not be affected by any act 
of bankruptcy committed by the mort- 
gagor after the date of the record of 
the mortgage, notwithstanding that the 
mortgagee at the commencement of his 
bankruptcy had the ship or share in his 
possession, order, or disposition, or was 
reputed owner thereof, and the mort- 
gage shall be preferred to any right, 
claim, or interest therein of the other 
creditors, of the bankrupt or any trus- 
tee or assignee on their behalf. 


Transfer of Mortgages 

A registered mortgage of a ship or 
share may be transferred to any per- 
son, and the instrument affecting the 
transfer shall be in form marked C in 
the first part of the First Schedule in 
this Act, or as near thereto as circum- 
stances permit, and on the production 


of such instrument the registrar shall 
record it by entering in the register 
book the name of the transferee as 
mortgagee of the ship or share, and 
shall by memorandum under his hand 
notify on the instrument of transfer 
that it has been recorded by him, stat- 
ing the day and hour of the record. 

Where the interest of a mortgagee in 
a ship or share is transmitted on mar- 
riage, death, or bankruptcy, or by any 
lawful means, other than by a transfer 
under ‘this Act, the transmission shall 
be authenticated by a declaration of the 
person to whom the interest is trans- 
mitted, containing a statement of the 
manner in which and the person to 
whom the property has been transmit- 
ted, and shall be accompanied by the 
like evidence as is by this Act re- 
quired in case of a_ corresponding 
transmission of the ownership of a ship 
or share. 

The registrar on the receipt of the 
declaration and the production of the 
evidence aforesaid, shall enter the 
name of the person entitied under the 
transmission in the register book as 
mortgagee of the ship or share. 

SECTION IV 

Certificates of Mortgage and Sales 

A registered owner. if desirous of dis- 
posing by way of mortgage or sale of 
the ship or share in respect of which 
he is registered at any place out of 
the country in which the port of reg- 
istry of the ship is situated, may apply 
to the registrar and the registrar shall 
thereupon enable him to do so by 
granting a certificate of mortgage or a 
certificate of sale. 

Before a certificate of mortgage or 
sale is granted, the appticant shall state 


to the registrar and the registrar shall. 


enter in the register book, the follow- 
ing particulars: (that is to say.) 

1. The name of the person by whom 
the power mentioned in the certificate 
is to be exercised, and in the case of a 
mortgage the maximum amount of 
charge to be created, if it is intended 
to fix any such maximum, and in the 
case of a sale the minimum price at 
which a sale is to be made, if it is 
intended to fix any such minimum. 

2. The place where the power is to 
be exercised, or if no place is specified, 
a declaration that it may be exercised 
anywhere, subject to the provisions 
of this Act. 

3. The limit of time within which the 
power may be exercised. 

A certificate of mortgage or sale shal! 
not be granted so as to authorize any 
mortgage or sale to be made— 

If the port of registry of the ship is 
situated in the United Kingdom, at 
any piace within the United Kingdom, 
or 

If the port of registry is situated 
within a British possession, at any 
place within the same British posses- 
sion. or 

If the’ port of registry is established 
by Order in Council under this Act, at 
that port, or within such adjoining area 
as is specified in the order; or by any 
person not named in this certificate. A 
certificate of mortgage and a certificate 
of sale shalt contain a statement of the 
several particulars by this Act direct- 
ed to be entered in the register book 
on the application for the certificate, 
and in addition thereto an enumeration 
of any registered mortgages or certifi- 
cates of mortgage or sale affecting the 
ship or share in respect of which the 
certificate is given. 

Rules as to Certificates of Mortgage 


The following rules shall be observed 
as to certificates of mortgage: 


(1) The power shall be exercised in 
conformity with the directions con- 
tained in the certificate. 


(2) Every mortgage made thereunder 
shal: be registered by the endorsement 
of a record thereof on a certificate by 
a registrar on British consular officer; 

(3) A mortgage made in good faith 
thereunder shall not be impeached by 
reason of the person by whom the 
power was given dying before the mak- 
ing of the mortgage. 


(4) Whenever the certificate con- 
tains a specification of the place at 
which, and time not exceeding twelve 
months within which, the power is to 
be exercised, a mortgage made in good 
faith to a mortgagee without notice 
shall not be impeached by reason of 
the bankruptcy of the person by whom 
the power was given. 

(5) Every mortgage which is so reg- 
istered as aforesaid on the certificate 
shall have priority over all mortgages 
of the same ship or share created sub- 
sequently to the date of the entry of the 
certificate in register book; and, if 
there are more mortgages than one so 
registered, the respective mortgagee 
claiming thereunder shatl, notwith- 
standing any express, implied or con- 
structive notice, be entitled one before 
the other according to the date at 
which each mortgage is registered on 
the certificate, and not according to the 
date of the mortgage; 

(6) Subject to the foregoing rules, 
every mortgagee whose mortgage is 
registered on the certificate shall have 
the same right and powers and be sub- 
ject to the same liabilities as he would 
have had and been subject to if his 
mortgage had been registered in the 
register book instead of on the certifi- 
cate. 

(7) The discharge of any mortgage 
so registered on the certificate may be 
endorsed on the certificate by any reg- 
istrar or British consular officer, on 
the production of such evidence as is 
by this Act required to be produced to 
the registrar on the entry of the dis- 
charge of a mortgage in the register 
and on that endorsement being made 
the interest, if any, which passed to 
the mortgage shall vest in the same 
person or persons whom it would have 
vested if the mortgage had not been 
made; 

Rules as to Certificates of Sale 

The tollowing rules shatl be observed 
as certificates of sale: 

(1) A certificate of sale shall not be 
granted except tor the sale of an en- 
ure ship; 

(2) ‘The power shall be exercised in 
contormity with the directions con- 
tained in the certificate. 

(3) A sale made in good faith there- 
unuer to a purchaser lor valuable con- 
sideration shai not be impeached by 
reason of the person by whom the 
power was given dying before the mak- 
ing of such sales. 

(4) Whenever the certificate contains 
a specification of the place at which, 
and a limit of time not exceeding 
twelve months within which, the power 
is to be exercised, a sale made in good 
faith to a purchaser for valuable con- 
sideration without notice shall not be 
impeached by reason of the bankruptcy 
of the person by whom the power was 
given. 

(5) A transfer made to a _ person 
qualified to be the owner of a British 
ship shall be by a bill of sate in ac- 
cordance with this Act. 

(6) If the ship is sold to a person 
qualified to be the owner of a British 
ship the ship shall be registered anew, 
but notice of all mortgages enumerated 


‘on the certificate of sale shall be en- 


tered in the register book; 


(7) Before registry anew there shal: 
be produced to the registrar required 
to make the same the bill of sale by 
which the ship is transferred, the cer- 


t.mCatc UL 5a.e, aud tne certinicale vo. 
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(8) ‘the last mentioned registrar 
shail retain the certificates of saie anu 
registry, and alter having endorsed on 
butn OL those instruments an entry ol 
tne tact of the sale having taken place, 
shali torward them to the registrar ot 
the port of registry of the ship, and the 
last-mentionea registrar sha:l there- 
upon Make a memorandum of the sale 
in his register book, and the registry 
of the ship in that book shall be con- 
sidered as closed, except as far as re- 
lates to any unsatisfied mortgages or 
existing certificates of mortgage en- 
tered therein. 

(9) On such registry anew the de- 
scription of the ship contained in her 
original certificate of registry may be 
transferred to the new register book, 
without her being resurveyed, the dec- 
laration to De made by an ordinary 
transferee; 

(10) If the ship is sold to a person 
not qualified to be the owner of a 
British ship, the bill of sale by which 
the ship is transferred, the certificate 
ot sale, and the certificate of registry 
shail be produced to a registrar or 
British consular officer, and that regis- 
trar or officer shall retain the certifi- 
cates of sale and registry, and having 
endorsed thereon the fact that ship hav- 
ing been sold to a person not qualified 
to be the owner of a British ship, shall 
forward the certificates to the registrar 
of the port appearing on the certificate 
of registry to be the port of registry 
of that ship; and registrar shall there- 
upon make a memorandum of the sale 
in his register book, and the register 
of the ship in that book shall be con- 
sidered as closed, except so far as 
reiates to any unsatisfied mortgages or 
cxisting certificates of mortgage en- 
tered therein; 

(11) If, on a sale being made to a 
person not qualified to be the owner of 
a British ship, default is made in the 
production of such certificates as are 
mentioned:in the last rule, that person 
shall be considered by British law as 
having acquired no title to or interest 
in the ship; and further, the person 
upon whose application the certificate 
of sale was granted, and the person ex- 
ercising the power, shall each be liabte 
to a fine not exceeding one hundred 
pounds. 

(12) If no sale is made in conformity 
with the certificate of sale, that certifi- 
cate shall be delivered to the registrar 
by whom the same was granted; and 
he shall thereupon cancel it and enter 
the fact of the cancellation in the reg- 
ister book; and every certificate so can- 
ceted shall be void for all intents and 
purposes. 


Power of Commissioners 


On proof at any time to the satisfac 
tion of the Commissioners of Custom 
that a certificate of mortgage or sale is 
lost or destroyed, or so obliterated as 
to be useless, and that the powers 
thereby given have never been exer- 
cised, or if they have been exercised, 
then on proof of the several matters 
and things that have been done there- 
under, the registrar may, with the 
sanction of the Commissioners, as cir- 
cumstances require, either issue a new 
certificate, or direct such entries to be 
made in the register books, or such 
other things to be done, as might have 
been made or done if the loss, destruc- 
tion or obliteration had not taken place. 

(1) The registered owner of any ship 
or share therein in respect of which 
certificate of mortgage or sale has been 
granted, specifying the places where 
the power thereby given is to be exer- 
cised, may, by an instrument under his 
hand authorize the registrar by whom 
the certificate was granted to give no- 
tice to the registrar or British consular 
officer at every such place that the cer- 
tificate is revoked. 

(2) Notice shatl thereupon be given 


(Continued on page 27.) 
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CASUALTY AND SURETY NEWS 





Would Make Garage 
Men List All Cars 


THEFT PREVENTIVE MEASURE 


Companies Blamed for Timidity and 
Inaction in Not Furthering 
Proposed Ordinance 





The Eastern Underwriter has _ re- 
ceived the following letter from Walter 
B. Rent=n, outlining a plan to improv2 
automobile tiueft conditions. Mr. Ren- 
ton, who is vice-president and general 
manager of two motor car mutua:.s, 
says: 

“It is my desire to co-operate with 
all companies writing the theft hazarJ 
on automobiles, to have an ordinance 
passed by the Board of Aldermen of 
New York and the governing bodies of 
the various cities and towns through- 
out the country, if possible, makin; 
it compulsory for every public garage 
owner to report daily to the police de- 
partment the name and address of the 
cwner of every car garaged in his place. 
At the same time furnishing the name 
of car type of body, engine number 
and any identification marks, and levy- 
ing severe penalty for failure to 
comply. 

Bill of Sale Filed 

“In addition to such ordinance, it 
would be well to have a law passed by 
the legislatures of the various states, 
making it obligatory upon any person 
selling an aut>mobile (other than deal- 
ers and agencies) to file with the Li- 
cense Bureau a certified copy of the 
bill of sale, which should include all 
part'culars relative to car, name and 
address of seller and the name and ad- 
dress of the purchaser. This would not 
work any hardship upon any one other 
than the very class of people who are 
disposing of cars not their own. Un- 
less such bill of sale was recorded, the 
transaction should be rendered illegal 
and car should revert to owner who 
seld it. The plan of registering cars 
by public garage owners is the only 
method whereby the police can protect 
owners. 

Delay by Committees 

“Last July an ordinance was intro- 
duced to make it compulsory for pub- 
‘lic garage owners to register cars, but 
garage owner; objected on account of 
the work involved in reporting, and the 
bill went into a committee and nothing 
has been done since. I think that if 
all companies would co-operate, this 
crdinance would be passed with very 
little difficulty. I have taken this mat- 
ter up with the Automobile Under- 
writers’ Detective Bureau and they re- 
fer to other committees. and bv the 
time they get through referring, there 
will be no necessity for such a law. 
What is necessary is concerted action. 
Nothing can be done by pondering over 
the affair and taking it into various 
committees, crossing the t’s and dot- 
tings the i’s; but by prompt action, an 
immediate result could be realized if 
the moss could be scraped off the backs 
of some of the companies’ officials who 
are afraid to appear before the legis- 
lature, excusing themselves on the 
ground that ‘it looks like an insurance 
proposition.’ Why not admit that it is 
‘an insurance proposition,’ go before 
the public with clean hands and tell 
them the actual facts, and there will 


ww 


be little opposition, if any. 





TO WRITE ACCIDENT 


The London & Lancashire Indemnity © 


is preparing to re-enter the personal 
accident field. In 1916 the company 
had over $100,000 of premiums in that 
line, but in 1917 it was allowed to drop 
off to $24,000. 


Monthly Premium 
Writers’ Problems 


MID-YEAR MEETING IN CHICAGO 





Insurance of Soldiers and Women 
Discussed—New Manual Approved 
—Figures on Influenza Losses 





Besides adopting an entirely new 
classification manual the Health and 
Accident Und2rwriters’ Conference has 
gene on record in favor of charging 
a premium fcr the first month of insur- 
ance under monthly payment policies. 
The companies have be n carrying this 
first mcnth’s risk for nothing in many 
causes. The premium to be charged is 
in addition to the policy fee. 

Forty-six member companies were 
represented at the mecting. Harwood 
EK. Ryan, superintendent .of the hea th 
and accident department cf the Equita- 
ble Life, was among the new men 
present. 

Plan of Manual 
The n°w manual has been prepared 


along three lines: 

Investigation of occupational haz- 
ards. 

Constructive ideas to facilitate its 
use. 


Compilation of claim statistics by 
cccupations. 

R. Perry Shorts, chairman of the 
manual committee, recommended the 
appointment of an official Conference 
Manual printer. The price of manuals 
to non-conference companies is to be 
$58 a thousand and $38 to members. 

Wounded Soldiers’ Insurance 

Dr. William F. Jarvis, of the Fra- 
ternal Protective Association, spoke on 
the hazards in connection with maimed 
soldiers. He said there is no cause 
for apprehension, but careful examina- 
tion is necessary. Shell shock and 
nervous complaints would require care- 
ful scrutiny. 

Reed Robinson, of the National Pro- 
tective Association, recommended that 
maimed soldiers be taken at custom- 
ary rates for individual classification 
cne step higher than the maimed man’s 
occupation and that the applicant bs 
required to sign a release from liabil- 
ity for loss or disability that might 
be caused or complicated by loss of a 
member. 

C. W. Ray, Hoosier Casualty, re- 
minded the members that a soldier is 
usually a better risk than an ordinary 
citizen. President Hamilton, of the 
Federal Life, questioned the advisa- 
bility of charging maimed soldiers an 
advanced rate. 

Women Expensive Risks 

Experience was presented snowing 
that the loss ratio on women is high. 
Mr. Hamilton said women cannot be 
given the same benefits as men for 
the same premium. A committee was 
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Interest Due and 
Accrued Decem- 


ASSETS 

Cash in Banks and 
eS Er $ 122,797.69 

Mortgages, Stocks, 

Bonds and_  In- 
vestments ...... 2,566,600.00 
ber 31, 1918..... 25,994.35 

Premiums in Course 
of Collection .... 464,583.81 

Accounts Receiva- 
NE a ces eas Sree 4,986.47 
| $3,184,962.32 
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STATEMENT 


LIABILITIES 
IAA ey $ 500,000.00 

for Un- 

earned Premiums 1,085,920.98 
Reserve for Liabil- 

ity and Compen- 





Compiled under the laws of the State of New York and. examined and certified by 
Joseph Froggatt & Co., Inc., representing the Banking and Insurance Department of 
the State of New Jersey, as of December 3st, 1918, 


New York Office 
128 WILLIAM STREET 


sation Claims ... 997,159.00 
Reserve for other 
than Liability and 
Compensation 
See 107,508.96 
Reserve for Taxes, 
Commissions Due 
and all other Lia- 
SS eee 155,907.18 
DEEN ich garniteran 338,466.20 
$3,184,962.32 














appointed to gather the experience on 
female risks. 
Epidemic Claims 

Data compiled from experience of 
forty-six companies showed that the 
health and accident loss ratio in 1917 
was 32.8 per cent on a premium in- 
come of $4,766,301. In 1918 the same 
experience showed a loss ratio of 54.9 
per cent on $5,341,978 premiums. 

Other speakers referred to the mu- 
tval benefit to be derived from co-oper- 
ation with lif companies; solving the 
lapse problem through better service. 





RATE CHANGES UNNECESSARY 

The National Association of Live 
Stock Insurance Companies has gone 
thoroughly into the cost of the various 
forms of insurance written by its mem- 
bers. After consideration it was decid- 
ed that there was quite a uniformity of 
cost and that mainly there was very 
littie necessity of making any radical 
change in rates or practices. 





Two London insurance men who have 
been awarded the Croix de Guerre ars 
G. S. Andrewes, Birmingham insuranc> 
broker; Capt. A. G. Symons, London 
broker. Major George V. Taylor, Lon- 
don broker, has been awarded the mili- 
tary cross. 
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Residence theft insurance at one-third the former 


particulars about our new Full Value Residence Theft 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


Something New 


broker’s opportunity. Call for 


of brokerage commission paid. 


PHILADELPHIA 
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ASSOCIATE MANAGERS CHOSEN 





A. H. Powers and Frank J. Wallace 
Become Connected with Gauvin 
Agency in New York 





A. H. Powers and Frank J. Wallace 
have been appointed associate man- 
agers by the United States Fidelity & 
Guaranty in the office of The Gauvin 
Agency, New York. Mr. Powers was 
formerly office superintendent for The 
Gauvin Agency. Mr. Wallace was con- 
nected with the United States Fidelity 
& Guaranty in California. He used to 
be assistant superintendent in the 
Metropolitan Department of the Ocean 
Accident & Guarantee and until last 
Saturday was acting temporarily as 
supervisor of that company’s Brooklyn 
office. 





COLLECT FOR U-BOAT SINKING 

The Travelers has recovered $33,000 
damages for five widows and depend 
ents of men on the tug T. A. Scott, Jr., 
which was sunk by the German under 
sea merchantman Deutschland on No- 
vember 17, 1916. 





WHY THEY DROPPED OUT 

In the course of its twenty-five 
years of existence, the National Cas- 
ualty has absorbed more than a dozen 
health and accident organizations. 
These companies started out with 
glowing prospects and great blowing 
of trumpets. Soon, however, they be- 
gan to wither, and the National 
reached out and took them in. Inex- 
perience and inadequate rates were 
generally the cause of their demise. 





“The Weekly Underwriter” has _ is- 
sued “Live Articles on Suretyship,” Vol. 
No. 2. The popularity of this book in the 
education of young men in the surety 
business was evidenced by the success 
of its predecessor, “Live Articles on 
Suretyship,” Vol. No. 1. The books sell 
at $1.05 each. 
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1918 Casualty Premiums and 
Losses In New York State 

















From 


statements filed by casualty 


companies with the New York Depart- 
ment for 1918 the following record of 


transactions 


in that state have been 


cempiled by the Eastern Underwriter. 


Personal Accident 


\etna Casualty & Surety 
NetHe LAME. <ccvesscccncce 
Brotherhood Accident 
Continenta! Casualty 
Commercial Casualty 
Employers’ Liability 
European Accident 
Federal Casualty 
Fidelity & Casualty.. 
Videlity & Deposit...... 
General Accident 
Clobe Indemnity 
Great Eastern Casualty. 
ifartford Acci,. & Ind. .. 
London & Lancashire... 
London G & 
Loyal Protective 
Maryland Casualty 
Masonic Protective . 
Massachusetts Accident. 
Mass Bonding & ee 
Metropolitan “Casualty.. 
National Casualty 
National Protective 
New Amsterdam ........ 
North Am. Accident.... 
Norwegian Globe 
OHEBR ccccsccccccsccvcces 
Pacific Mutual Life.... 
Preferred Accident ..... 
Red Men’s Fraternal. 
Ridgely Protective 
Royal Indemnity ....... 
Standard Accident 
Travelers Indemnity ... 
Travelers Insurance ... 
United States C nemsaty 
United States F. 

World Life & Accident... 


Zurich 


“*Includes health. 


Premiums 
Received 


$5,055 
438,639 


Automobile and Teams 


Aetna Cas. & Surety.. 
Am, Mutual Liability.. 
Commercial Casualty .... 
Continental Casualty 
Employers’ Liability 
Fidelity & Casualty.. 
Fidelity & Deposit 
General Accident .. 
Globe Indemnity 
Great Eastern Casualty 
Hartford Acc. & Ind.... 
Interbo ro Mutual Ind... 
Liberty Mutual 
London . GB Aoecccesses 
London & Lan, Ind...... 
Lumber Mutual Cas.... 
Manufacturers Liability. 
Maryland Casualty 





Mass, Bonding & Ins... 
Merchants’ Mu, Auto... 
National Auto. Mutual 


vew Amsterdam Cas.. 
New Jersey F. & P. G.. 
Ocean 
Preferred 


Accident 


Royal Indemnity ...... 
Standard Accident 
Travelers’ Indemnity 


United States Casualty.. 


United States F. & G... 
Utica) Mutual pivkees 
SM: fae daleacwatenaiene 





363,912 


Burglary and Theft 


Aetna Cas. & Surety.... 155,530 
American Surety ....... 12,079 
Employers’ Liability 61,113 
European Accident 5 237,505 
Fidelity & Casualty... 209,324 
General Accident ...... 22,146 
Globe Indemnity ...... 132,135 
Great Eastern oy °~ pd 68,753 
Hartford Acc. by Ind.. 94,667 
London G. & A.......... 64,828 
London & Beas” 10,275 
Maryland Casualty “a 75,721 
Mass. Bonding & Ins.... 125,438 
Metropolitan Casualty .. 34,113 
National Surety ....... 083 
New Amsterdam Cas.. 85,756 
New Jersey F. & P. G. 20,835 
Norwegian Globe ....... 141,926 
GRMN  dnkaddiedesbisscene 74,491 
Preferred Accident ..... 124,655 
Royal Indemnity ....... 127,055 
Travelers Indemnity 112,925 
United States Casualty. 50,608 
United States F. & G... 78,676 
Collective 
United States Casualty. 6,484 
Collision 
Liberty Mutual .......... 167 
Utter Mettual  ......0000- 505 
Compensation 
Aetna Jas’l’ty & Surety 105,370 
Aetna Life a 2,190,668 
Allied Mutuals ......... 450,522 
Amer, Mutual Liability. 1,370,194 
American Reinsurance 11,435 
Commercial Casualty 94,395 
Continental Casualty | 83,011 
Contractors Mutual Lia. 3,956 


Losses 
Paid 


Employers Liability 
European Accident 
Fidelity & Casualty . 
Fidelity & Deposit ..... 
General Accident ....... 
Globe Indemnity 
Great Eastern Casualty 
Hartford Acci, & Ind.. 
Interboro Mutual Ind... 
Liberty Mutual 
London G. & A.......... 
London & Lancashire .. 
Lumber Mutual Cas.... 
Manufacturers Liability 
Maryland Casualty .. 

Mass. Bonding & Ins... 
New Amsterdam Cas... 
N. Y. Printers & Binders 
New York State Fund. 
Norwegian. Globe 
Ocean 
Royal Indemnity 
Security Mutual Cas.... 
Standard Accident 
Travelers Indemnity 
Travelers Insurance 
Cl, Se ORR csccecace 
United States F. i 

Utica Mutual 
Utilities Mutual ........ 
Western Casualty ...... 
Zurich 





American Credit Ind.... 
London G. & A. 
Ocean 


Fidelity 


Aetna Cas. & Surety... 
American Surety 
I-mployers Liability 
European Accident ..... 
Fidelity & Casualty 
Fidelity & Deposit ..... 
Globe Indemnity 
Guarantee, N. 
Hartford Acci. * Ind.. 
International Fidelity 
London & Lancashire .. 
Maryland Casualty .... 
Mass Bonding & Ins.. 
National Surety 
New Amsterdam Cas.. 
Norwegian Globe 
OCEAN .oscccccccccccccecs 
Preferred Accident 
Royal Indemnity ....... 
United States F. & G... 
United States Guarantee 
Flywheel 


Aetna Cas. & Surety... 
Employers Liability 
European Accident 


Fidelity & Casualty.... 
Globe Indemnity ........ 
Hartford Steam _ Boiler. 
Maryland Casualty x 
Norwegian Globe ....... 
COEOBM ci vecicccossvcceses 
Royal Indemnity ....... 
Travelers ‘Indemnity 
Guaranty 
American Reinsurance... 
Health 


& Surety.... 


Aetna Cas. 
Aetna Life 
Commercial Casualty 
“ontinental Casualty 
Employers ‘Liability 
European Accident 
Fidelity & Casualty ... 
Fidelity & Deposit ..... 
General Accident 
Globe Indemnity 
Great Eastern ye > wh 
Hartford Acci. & Ind.. 
London G. & A. ......... 
London & Lancashire I. 
Maryland Casualty 
Metropolitan Casualty 
ew Amsterdam Cas.... 
Norwegian Globe 
Ocean 
Pacific Mutual Life 
Preferred Accident 
Royal Indemnity 
Standard Accident 
Travelers Indemnity 
Travelers Insurance 
United States Casualty. 
United States F. & G... 
Zurich 


Liability 
Aetna Cas. & Surety... 
ee SS Pere 
Allied Mutuals. 
Amer, Mutual Liability. 
American Reinsurance . 
Commercial “Casualty 
Continental Casualty 
Contractors Mutual Lia. 
Employers Liability 
European Accident ..... 
Fidelity & Casualty.... 
Fidelity & Deposit ..... 
General Accident ....... 
Globe Indemnity ........ 
Great Eastern Casualty. 
Hartford Acci. & Ind.. 
Interboro Mutual Ind.. 
Liberty Mutual 
London G. & / 
London & Lancashire T. 
Lumber Mutual Casualty 
Manufacturers Liability 
Maryland Casualty 





2,573,365 
864 


1,031, 378 
1,413,304 
64,100 
387,500 
58,785 
3,332,841 
250,076 
1,065,812 


207 877 


667,737 
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337, ‘992 


Mass. Bonding & Ins... 
Merchants Mutual Auto. 
National Auto, Mutual.. 

New Amsterdam “as.. 
New Jersey F. & P. G. 
Norwegian Globe ....... 
CPG ceviecsntdecnnesoccees 
Preferred Accident ..... 
Royal Indemnity ....... 
Security Mutual Cas.... 
Standard Accident ...... 
Travelers Indemnity 
Travelers Insurance ... 2 
United States Casualty. 
United States F. & G... 
es Serr ee 
Western Casualty 
Zurich 


Live Stock 
& Ind.. 
Stock. 


Hartford Acci, 
Hartford Live 


Maryland Casualty ..... 


1 
Physicians Defense 


575,279 210,536 
95,298 2,816 
101,937 8,049 
314,072 94,325 
279,287 82,119 
ss Sho one 
474,627 277 ,383 
319,810 150,557 
620,436 204,622 
5,219 673 
— 134,834 
486, 667 846,108 
318,805 164,409 
747 ,889 629,556 
21,571 911 
1,062 10 
509,823 1,691 
137,471 101,446 
8,133 13,415 
4,093 2,500 


Plate Glass _ . 


Aetna Casualty & Surety 
Commercial Casualty 
Employers Liability 
Fidelity & Casualty . 
Fidelity & Deposit ..... 
Globe Indemnity ....... 
Great Eastern Casualty. 
Hartford Acci. & Ind... 
Lloyds Plate Glass...... 
London & Lancashire.. 
‘asualty 





Mass Bonding & — te 
Metropolitan Casualty 

New Amsterdam Cas... 
New Jersey F. & P. G 
New York Plate 

Norwegian Globe 
Ocean 


Mite 
Glass.. 








32,594 aA 
111,806 ,585 
33,162 17,789 
46,014 20,816 
37,618 21,594 
49,589 25,385 
209,644 69,479 
27,869 17,497 
62,389 24,562 
55,256 26,176 
229,992 92,776 
84,370 31,793 
54,307 »213 
374,038 5 

7,272 

21,679 11,297 


Royal Indemnity ....... 37,650 
Travelers Indemnity 63,651 
United States aye 25,638 
United States F. & ( 36,042 


Sprinkler Leakage 





Aetna Cas. & Surety. 93,407 
Maryland Casualty ..... 78,144 
Steam Boiler 
Employers Liability 10,338 
European Accident 3,465 
Fidelity & Casualty 57,872 
Globe Indemnity ...... 10,464 
Hartford Steam Boiler. 241,623 
London G. & A......... 7,204 
Maryland C seunity 38,065 
Norwegian Globe ...... 13,826 
CNR copsccccecscccesses 30,977 
Royal Indemnity ....... 15,266 
Travelers Indemnity .. 73,836 
United States Casualty 183 
urety 
Aetna Cas. & Surety 
American Surety ....... - 
: apital City Surety.... 79,798 
Fidelity & ‘Casualty.... 283,053 
Employers L ‘iability 2,815 
European Accident .... 23,621 
Fidelity & Deposit..... 581,276 
Globe [Indemnity ....... 151,826 
Guarantee N. A. ....... 1,135 
Hartford Acci. & Ind.. 113,654 
International Fidelity . 2,553 
London & Lancashire I. 88,710 
Maryland Casualty .... 117,966 
Mass. Bonding & Ins... 90,496 
National Surety ....... 3,043,297 
New Amsterdam Cas.... 82,735 
Norwegian Globe ....... 97 863 
Preferred Accident 25,970 
Royal Indemnity ....... 115,920 
United States F. & G.. 513,206 
United States Guarantee 218,472 


110 


108, 187 
27,095 











Additional 1918 Reports 
On Insurance Specialties 














In addition to the returns published 
in The Eastern Underwriter the follow- 


ing excerpts from 


annual 


statements 


are presented showing the experience 
of fire companies with special lines last 











year: 
Motor Vehicle 

Premiums Losses 

Received Incurred 
American, Newark ..... $397,315 $192,061 
Atl: Mi nelueoadenameevisena ne 70,101 34,330 
OE eee 239,498 93,965 
ee 432,004 225,294 
DE. > Aenaandbicrectuncees 603 153 
Equitz et a ore 8,593 1,671 
Firemens, Newark ...... 57,513 16,792 
MUEEEEE J cAicescvewcnetes 1,369,630 412,214 
DONO. - pc cteesencnacen 118,869 42,329 
Liberty Marine ........ 118,869 45,330 
National Union ......... 315 2,264 
EE 2 eee oatiied dead 158,059 78,681 
New Brunswick ........ 121,477 85,418 
North Atlantic ......... 118,869 45,330 
Northern Assurance 205,472 106,483 
Norwich Union ......... 269,902 179,347 
| ree 160,307 50,257 
ee eer 757,527 372,556 
Union, Canton .......... 191,429 12,309 
TEE -snnecaevissecesne 5,970 3,123 
Westchester ............. 230,951 212,401 

Explosion 

American, Newark ..... 4,091 325 
Sa es eee 26,757 9,045 
Connecticut .............. 27 634 40 
SE errors 10,661 
DED Nescwwedeesss enon wes 302 
Eagle, Star & Dom..... 21,243 
Equitz able F. & M...... 10,773 1 
Fire ‘Reinsurance ....... 28,736 14,760 
First (Russian .......000 44,914 2,365 
DEG .. sctoccdesivbewne 439,669 28,380 
London Assurance ..... 5,726 sane 
ee re ea ee 50,114 3,769 
National Union 8,271 865 
ee 1,447 415 
New Brunswick 32,036 1,658 
Northern Assurance 21,789 4,005 
Norwich Union ......... 6,961 awe 
SND 4. -gasiieasseeuess 981 100 
PE cn satsaenedacakanke 34,483 17,712 
Russian Reinsurance 31,321 2,355 
Scandinavia .......+++. a. wiganss 
EE: b\coss eupasages 4,594 5 
Swiss Reinsurance ..... 13,627 707 
Union Hispano-Am, aa 
SOY. 6.05 cnuatgencccess ae 
Westchester ............. 48,429 2,781 


War Risk Other Than Marine 








Atlantic Mutual ........ 1,657 ,363 

ME vauracdmsdcssgn votes 5,783 

Cleveland National 2,800 
COORSCHERE .occvevecccss 22,612 Sinehai 
Eagle, Star & Dom..... 800 424 
Equitable F. & M....... 5,190 jvne 
Fire Reinsurance ....... 1,545 

TEOG: DE secccscies 10,585 
eee ee 205,861 

London Assurance ..... 25,643 

DT. bic aabuadesckers< 16,936 

National Union ........ 8,980 

Oe ae 1,03 

New Brunswick ......... 2,464 

Northern Assurance 24,1 

Norwich Union ......... 989 

Patriotic 511 

Rossia ..... 6,350 

Russian Reinsurance 10,585 

OE gotixddanoks céks0stene 2,872 

Swiss Reinsurance ..... 18,479 

Union Hispano Am..... 755 

WTKR © Sc Gisisevdccc cvs 2,228 
Westchester ............. 12,547 





Windstorm and Tornado 





American, Newark ..... 521,891 
American Equitable 10,788 
POS ee ee 32,574 
SR vsnundecnaekiseses 1,983 
Cleveland National ..... 1,539 
Conne cticut pepenhseetwes 349,922 
s  £ f | ere 4,101 
Dubuque F. & M....... 33,762 
I ils teal te erie te 6,159 
Eagle, Star & Dominions 9458 
Equitable F. & M...... 5,771 
Firemens, Newark ..... 109,168 
Fire Reinsurance ..... 22.020 
First Russian ....... 19,486 
OS See eee 703,075 
a ee 1,327 
i ae 4,765 
London Assurance ..... 18,425 
Se OE ite LER tee 28,868 
National Union ......... 167 ,365 
Netherlands 5,454 
NEE cc Labthathereet ea 12,284 
New Brunswick ...... 21,921 
Northern Assurance 67,779 
Norwich Union ......... 28,783 
yg eee 2,738 
ON ER aS Cae: 179,350 
Russian Reinsurance 17,965 
BORMERMOTUR occccvcvvsces 86,310 
Standard, Conn, ........ 3,454 
DE: sdevsusten sgeneen 46,978 
Swiss Reinsurance 22,730 
Union, Canton .......... 158 
Union Hispano-Am, 3,838 
ME cacsh veceneecies 4,872 
WESSENOOUEE * cio cccccvcss 130,253 
Sprinkler sens 

American, Newark ..... 

|. ea ean ee 07 
Connecticut ...ccccscceee 7,418 
REE: . sekctbetesenbas cites 493 
Eagle, Star & Dominions »” 
Fquitz able se 2 1,087 
First Russian ........0.. 7.877 
SS eae 145,922 
SS eee 1,209 
Tondon Assurance ..... 1,475 
eer 9,110 
National Union ...... 1,009 
OPW \ccacssaccvoseceecs 368 
New Brunswick ........ 1,051 
Northern Assurance ... 11,234 
Norwich Union ......... 4,971 
Standard, Conn. ........ 1,569 
Russian Reinsurance 5,694 
Swiss Reinsurance ..... 26,583 
DL atep oheheneeipesencned 1,417 
''nion Hispano-Am, .... 378 
NED: cdevucecececsdrses 9 
Westchester ..........++. 17,880 


Papisteset Mail 


Atlantic Mutual ........ 6,837 
PEE secaxisxs cone ie 
Equitable F. & M....... 592 
SE i vndivwsedeeth ave 31,963 
Westchester ............. 1,844 
Tourists’ Baggage 
Re ears © 13,034 
Earthquake 
WN, sincccacacevear 





RAILROAD BUSINESS GOOD 
The railroad department of the Prov- 


ident Life & Accident, 


doubled its business last year. 


Chattanooga, 
It an- 


nounces a number of new franchises 
in the west and southwest on which a 
heavy production is already beginning. 
This year looks, particularly bright for 


this class of business. 
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Dinner to Mr. Remington 
A birthday supper was given in honor 
of Vice-President Remington, of the 
Aetna Life Insurance Company, a few 
nights ago at the Bond Hotel, in Hart- 
fcrd, by several of his associates in 


the company. A testimonial to Mr. 
Remington was given by J. H. Ford 
auditor of payrolls and accounts. Major 
Morgan G. Bulkeley, Jr., gave some of 
his experiences in France with the boys 
of the 101st Machine Gun Battalion. 
Charles Remington, M. B. Brainard 
and Major Morgan G. Bulkeley, Jr., 
were the guests of honor and tie other 
guests in attendance were: J. H. Ford, 
Cc. W. Saunders, E. A. Giddings, C. L. 
Hogan, H. C. Warner, H. R. Sage, M. 
H. Gage, C. E. Sprague, P. B. Gris- 
wold, H. W. Hough, C. A. Stetson, H. 
C Bryant, T. Stewart, C. E. Jordan. 
* * * 


“Will Move Motor Department 

Henry W. Haynes, who is handling 
the automobile business of the Ocean 
at the old Quackenbush agency, 92 
William street, will move that part of 
the business to 220 Broadway, May 1. 
Ic is believed that the Ocean will con- 
tinue the William street agency. 

* & * 
Liability Rule Adopted. 

The following resolution has been 
adopted by the automobile committe> 
ofthe Bureau, effective March 10: That 
the Bureau immediately instruct the 
companies that E. L. may be written i2 
any E. L. state (but not in any work- 
men’s compensation state) in connec- 
tion with a public liability policy on 
commercial cars of all classes or public 
automobiles of all classes at an addi- 
tional premium charge of $5 a car, sub- 
ject to a description of use for the 
commercial cars excluding the use of 
the automobile insured to transport 
employees to and from work. 

* * 
Interboro Mutual Experience 

The Interboro Mutual Indemnity, New 
York, has made the following report of 
1918 business: Net premiums, $461,009; 
total income, $482,477; paid policyhol- 
ders, $223,529; dividends, $74,390; total 
disbursements, $372,136; admitted as- 
sets, $712,617; special reserve for lia- 
bility and compensation claims. $180,- 
200; total unpaid claims, $300,356; lia- 
bilities except capital, $412,497; surplus 
over all liabilities, $300,120. In the in- 
dividual lines, the company’s experi- 
ence was as follows: Liability net pre- 
miums $175,006; losses paid, $109,944; 
compensation premiums, $221,941; 
losses, $94,832; automobile and teams 
premiums, $64,059; losses, $18,753; in- 
vestigation and adjustment expense on 
all lines was $43,650. 

**e- @ 


Experience Rating Approved. 

The Province of Quebec has adopted 
the Bureau plan of compensation ex- 
perience rating. G. F. Michelbacher, 
actuary of the Bureau, has been in Que- 
bec explaining the system and aiding 
the Canadian compensation writers to 
operate the plan. 

* ea 7” 


Must Carry Insurance 
In Massachusetts a bill has been in- 
troduced similar to that appearing in 
several other states which provides 
that the owner of a motor vehicle must 
carry liability insurance in the sum of 
$5,000. 





On Boards of Mutuals 

William J. Jones, Jr., of Jones, Launt 
& Barrett, Philadelphia, is on the board 
of directors of the Motor Mutual Fire, 
and Motor Mutual Casualty, two com- 
panies now being organized in New 
York by Walter B. Renton. 

ak ok * 
Company for Stock Exchange 

A number of Stock Exchange houses 
in New York have voted to form a 
mutual fidelity insurance company. 
This plan has been under discussion 
for a long time. The proposed com- 
pany will be capitalized at $1,000,000. 
The total subscription by an individual 
house is limited to $25,000. The limit 
of insurance which any house may 
carry will be $100,000. 


* * 


Brokerage Situation Good 

At the monthly meeting of the Sure- 
ty Underwriters’ Association of New 
York, held last week, the subject of 
brokerage and commissions came up. 
It had been intimated that the brok- 
erage situation was in bad shape, but 
at the meeting it was decided that this 
was not the case, and that there was no 
necessity for any definite change in 
the situation. 

ok * * 
Offerings in New Jersey 

New York brokers report that the 
American Automobile, St. Louis, which 
recently entered New Jersey, is quot- 
ing ten per cent under the Bureau on 
liability and property damage and is 
offering the $25 deductible collision 
cover at the Bureau rate for the $50 
cover. 

ok & ” 


Couldn’t Leave New York 


Years ago the New York branch man- 
ager of a casualty company was con- 
fronted with this proposition: His com- 
nany had lost faith in the future of the 
business and was considering with- 
drawing from New York City. It was 
net that the company had lost money, 
but it just looked as though no material 
progress could be hoped for. The New 
York man had put in a vast amount of 
good work, but the fruits of his labors 
had not yet been realized. He pictured 
to the executives what would hapven 
if the company gave up its New York 
branch. He argued that such an act 
would be used against the company 


—$_.. 
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Paid-In Capital $1,500,000 
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Write For Territory 





for years to come and that it would 
do incalculable harm. It would be 
said that if the company could not 
make a go of it in New York, how 
could it be expected to do better in 
other places throughout the United 
States. The opportunities of New York 
were realized by the New York man 
and he had faith in the outcome. It 
would take time to develop the field. 
The executives finally were converted 
to the branch manager’s view, and now 
that branch is doing an annual business 
figured in the millions. 

* * * 


One Man’s Selling Plan 

Edmund C. Armes, manager of the 
Travelers accident department at Bir- 
mingham, Ata., tellsofoneof the plans 
he has found to be successful. He says: 
“Being connected with the Travelers 
we have the advantage of a versatile 
line of accident contracts. Occasionally 
I will select one of these poticies on 
which to specialize in a limited time. 
The company usually has prepared a 
resume of these contracts in neat and 
attractive form. These outlines are 
sent in a personal letter to a limited 
number of selected names at various 
times during the week or the month 
and at such intervals as will give an 
opportunity to follow them up with a 
personal interview just about the time 
they are received in the mail. Fre- 
quently I have secured an interview 
with a prospect just after he had open- 
ed my letter with the outline of the 
policy enclosed and there was very 
little necessary to be said in case the 
proposition was at all interesting to 
him. I find that this idea has worked 
successfully every time I have tried it.” 

* * x 


Fifty-Eight Per Cent Increase 
The Continental Casualty’s net in- 
crease for January, 1919, over the same 
month of 1918, shows an _ increase 
greater than fifty-eight per cent. 








_ New York Exchange 
(Continued from page 19.) 
work of the Exchange. These experi- 
ences are now more than ever subjects 
of absorbing interest. The principal 
speakers were Messrs. Hare, Whiton, 
Babb, Stone, Herrick and Hess. 
The Committee of Fifteen, members 
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Auto Theft 


CLAIMS _ Service 
Burglary (All Lines) 
Auto Collision Accident & Health 
Auto Property General Liability 
Auto Liability Compensation 
I have a thoroughly equipped organiza- 
tion for handling the above in 
NEW YORK—NEW JERSEY 
CONNECTICUT 
Twelve years’ experience with three of 
the largest companies in the business 
Highest References 
Walter G. Evans and G. Everett Hunt, 
Counsel. 


G. P. BARTENFELD 
220 BROADWAY - - NEW YORK 
Phone Cortland 7321 is 








“$2,500 FOR $1” 





To-day See, Write or Phone 


J.N.S. Brewster & Company, Inc. 
42 CEDAR STREET, NEW YORK 


(Brewster Building) 


About the new and original Conti- 
nental Automobile Personal Acci- 
dent policy sold at an annual premium 


of $1 to persons who buy a Continental 
Automobile Liability policy—It’s a big 


business getter and is sold only by the 


Continental Casualty Company 
H. G. B. ALEXANDER, President 
General Offices, CHICAGO, ILL. 























who procured the original signatures 
and provided for the organization of 
the Exchange was composed of Will- 
izm N. Kremer, then president of the 
German American which is now the 
Great American. He has since retired 
from business and is at present quite 
ill. George W. Babb, manager for the 
Northern, of London; T. Y. Brown, o! 
T. Y. Brown & Co., who died a short 
time ago; Marshall S. Driggs, then 
president of the Williamsburgh City, 
who is also dead; Henry W. Eaton, 
then manager for the Liverpool & Lon- 
don & Globe; J. Montgomery Hare, 
manager of the Norwich Union: 
Benoni Lockwood, manager of the In- 
surance Company of North America. 
who was chairman of the committee 
and who has since died; J. R. McKay, 
now dead, who represented the old 
Imperial Fire; Charles Sewall, who is 
new dead and was manager for the 
Commercial Union; Mason A. Stone, 
president of the Greenwich; W. W. Un- 
derhill, president of the United States 
Fire; Samuel R. Weed, of Weed & 
Kennedy and J. H. Washburn, then 
president of the Home. Both Mr. Weed 
and Mr. Washburn are dead. John M. 
Whiton, of J. M. Whiton & Co., and 
George A. S. Young, of the Hartford 
Fire. 

The presidents of the Exchange, from 
the time of its organization, have been: 
J. H. Washburn, J. Montgomery Hare, 
William N. Kremer, C. F. Shallcross, 
Harold Herrick, Charles Lyman Case, 
R. Emory Warfield, Frank Lock, George 
W. Hoyt, James Marshall, William P. 
Young. 
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CASUALTY AND SURETY POINTERS 





An office that controls a good 
Believes elevator liability line is asked 
inFull each year by the assured 
Cover whether the limits are con- 
sidered sufficient. This ques- 
tion comes up annually in some form. 
It used to be a small line but the as- 
sured was impressed by some of the 
large verdicts awarded for damages and 
had the line increased. In course of 
time the limits reached $100,000-$300,- 
000. Friends of the assured used to 
tell him he was foolish to carry all that 
insurance and sometimes he almost be- 
lieved them. But judgments amounting 
to $75,000 were obtained against a cor- 
poration, following a bad elevator acci- 
dent in a plant much smaller than that 
of this assured. This revived his faith 
in the high limits. The money value 
of many men who used his elevators 
was high afd he had a mind picture of 
several of them being hurt at the same 
time, with the possibility of heavy dam- 
ages being awarded. 
. Ld a” 


The quality in man which car- 


The’ ries its possessor to the pin- 
First nacle of Success with the 
Punch greatest speed is aggressive- 


ness, remarks the Continental 
Agents’ Record. There is more than 
one way of being aggressive but its 
most valuable form is personified in 
the man who always gets in the First 
Punch. Many times has a possibly in- 
ferior challenger taken a championship 
away from the confident holder be- 
cause he realized the worth of getting 
in that first punch, and many times 
have athletic contests been won simply 
because one team opened up with a 
lively spurt before their opponents got 
started, thereby gaining the lead and 
placing the opposition on the defens- 
ive. That the First Punch possesses 
infinite value no matter in what con- 
nection it is used has many times been 
proved, so often in fact that it is un- 
disputed. However, despite its worth 
being common knowledge it is not put 
into practice very frequently. There 
is a tendency on the part of all of us 
after we have been engaged in a cer- 
tain line of work for a short time to 
take our duties as a matter of course 
and to wait for things to happen rather 
than to make them happen. You men 
in the field, should realize more than 
anyone else the benefits to be derived 
from getting in the FIRST PUNCH. If 
you go to sleep on the job and let the 
prospect say “no” before you “let go” 
with your conclusive argument you 
have lost the game, but if you put 
fresh energy into the frequent solicita- 
tions you make and get in not only the 
FIRST but the last punch before the 
prospect has a chance to refuse, you 
will be a winner nine times out of ten. 
We want every one of our field force 
to practice the art of getting in that 
FIRST PUNCH, for we know that by 
doing so the task which we have set 
upon ourselves of running the Conti- 
nental’s string of Big Victories up to 
Three Straight in 1919 will not only be 


made easier but practically accom-’ 


plished. 
* * x 
How not to collect is well 
Personality illustrated by the experi- 
Versus ence of a Travelers’ man 
Credit who went through the ex- 


perience of many others 

in this business. This is what he says: 
When I began writing insurance I 
was so very proud of the big company 
I represented thut I lost no opportun- 
ity of making its pre-eminence felt even 
when dunning delinquent policyholders. 
I was so anxious to make good with 
my superiors that for some time I kept 
on paying all overdue premiums my- 
self without letting the delinquency be- 
come known at headquarters. Finally, 
when I had paid three premiums in 


succession for one man I sat down and 
made it my next business to think out 
my position and find my bearings. I 
carefully went over in detail my inter- 
views with this man and others. Sud- 
denly a light broke on the situation 
and I felt convinced that the “Big 
Company” facts while appropriate and 
essential in demonstrating security to 
a prospect, should be dropped by the 
agent in making collections, and an 
insistence on his own personality be 
substituted for it. Unconsciously I had 
been creating in my policyholders a 
state of mind leading them to feel that 
the company, with its millions of cap- 
ital and surplus, couldn’t possibly mind 
a little delay on their part. I turned 
right about face and started on a col- 
lecting campaign with the pronoun “I” 
made as conspicuous as a church 
steeple. I am prouder than ever of my 
company, but my appeals to delin- 
quents are made in my own name as 
personal appeals, and they “bring home 
the bacon.” 
* * a 
Just to show that agents 
Showed That can get their money 
He Could from assureds and that 
Collect premiums can be collect- 
ed on a cash or short 
term credit basis, T. T. Tongue, of the 
Baltimore agency of the Maryland 
Casualty, made a record. At the close 
of business December 31 there was but 
one overdue premium in his account. 
* ak * 


Just at present there are 


Good Time an unusually large num- 
for Advance ber of men and women 
Payments who are uncertain of 

their future earnings. 


Now they have some money but they 
do not know how long they will have 
a job. Many have lost their jobs but 
they still have some of the money they 
earned while working at the best 
wages they ever got. It is a good time 
to pay premiums in advance and what 
the Massachusetts 
ance says on this subject is to the 
point. Here it is: 

Several thousand of our policyhold- 
ers now pay their premiums annually 
in advance because under such plan of 
payment— 

1. Most policies add 10 per cent to 

all monthly indemnities. 

2. They enjoy continuous protection. 

3. There is no danger of forgetting 

to pay on the first day of the 
month. 


For such policyholders as may be 
paying their premiums by mail there 
is another reason why premiums should 
be paid monthly. Three cents will pay 
the postage on an annual premium. If 
remitted monthly it will cost 36 cents. 
In addition to saving this difference, 
you will receive 10 per cent more in- 
demnity in case of a claim for tem- 
porary disability. 








British Shipping 
(Continued from page 23.) 
accordingly and shall be recorded by 
the registrar or British consular officer 
receiving it, and after it is recorded a 
certificate shall be deemed to be re- 
voked and of no effect so far as re- 
spects any mortgage or sale to be 

thereafter made at that place. 

(3) The notice after it has been re- 
ported shall be exhibited to every per- 
son applying for the purpose of affect- 
ing or obtaining a mortgage or transfer 
under the certificate. 

(4) A registrar or British consular 
officer on recording any such notice 
shall state to the registrar by whom 
the certificate was granted whether any 
previous exercise of the power to 
which such certificate refers has taken 
place. 

(To be continued.) 
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Georgia Casualty Company 
“DIXIE AUTO POLICY” 


The Last Word In Motor Insurance 

















Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 














The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Robert A. Drysdale, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Asst Sec, 


RELIABLE AND ENERGETIC AGENTS WANTED 

















THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


55 JOHN STREET 
F. W. LAWSON 


New York 
General Manager 


Elmer AL] Lord &Co. 
Liability, Accident 145 Milk St., Boston 
Burglary,Boiler and & j : 
Credit Insurance Established 1869 


Resident Managers 
London Guarantee & Accident Co., Ltd. 


New England 
OF LONDON, ENGLAND 























Bonding & Insur- - 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 
ANNUAL STATEMENT DECEMBER 31, 1918 






DE, 5 Lions imacbdeknbeh ol tneddnkwbibebwis betbidassbbeasiudeidiweiucnes $17,275,631.60 
RIED” sxcncvescvenecenes 13,354,721.13 
SO ear 1,000,000. 
Surplus over all liabilities 2,920,910.47 
Losses paid to December 31, 65,527,177.84 
The Company’s Lines: Fidelity, Surety, Accident, Health, Disability, Burglary, Rob- 
bery, Larceny, Theft, Plate Glass, Druggists’ Liability, wners’ and Tenants’ Lia- 
bility, Employers’ Liability, Public Liability. Steam Boiler, Fly Wheel, Workmen’s 
Compensation, Automobile, \L iability, Froyerty Damage and Collision), Physicians’ 
Liability, Teams’ Liability. 
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CHICAGO 


AGENCY OPENINGS IN 
44 STATES 




















CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 


FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
Chaties e. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
Geo. S. Dippold, Res. Mgr., 1107 Peoples Bank Bldg., Pittsburgh » Pa. 
W. F. Murphy & Co., Res. Mars., Union Trust Bldg., Jersey City, N. J. 
J. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md. 
R. H, Samibest, | Branch Manager, Equitable Bldg., Washington, D 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 
F. 0. ROBERTS, Vice-Pres. and Gen. Mgr. HOME OFFICE: CHICAGO, ILLIONIS 
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Largest Life Insurance Business in the World 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


JOHN R. HEGEMAN, 


Total Amount of Outstanding Insurance 


President 


Larger than any other Company 


Ordinary Life Insurance paid for in 1918 


Larger than any other Company 


Industrial Insurance paid for in 1918 


Larger than any other Company 


Total Insurance placed and paid for in 1918 


The largest amount ever placed in one year by 


Gain in Insurance in Force in 1918 


Larger than any other Company in the World. 


Number of Policies in Force December 31, 19 


18 


Larger than any other Company in America. 


Gain in Number of Outstanding Policies 


Larger than any other Company in the World. 


Assets 


Increase in Assets during 1918 


Larger than any other Company in the World. 


Liabilities 
Surplus 
Number of Claims paid in 1918 


$4,429,511,816 
$463,008,744 
$419,331,865 


$882,340,609 


any Company in the World. 


$493,329,918 
19,784,261 


1,521,328 


$775,454,698.28 


$71,429,182.97 


$748,405,784.24 


$27,048,914.04 
336,533 


Averaging one policy paid for every 26 seconds of each business day of 8 hours. 


Amount paid to Policy-holders in 1918 


$82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 


Metropolitan nurses made 1,431,085 visits free of charge to sick Industrial 


Policy-holders. 


The Company bought War Bonds of the United States and 


Canada 


The Company’s employees sold War Savings Securities and 


Liberty Bonds in 1918 amounting to 





DIRECTORS 


John R, Hegeman Frederick H. Ecker 
Joseph P. Knapp Robert W. deForest 
Haley Fiske John Anderson 


Otto T. Bannard 
Mitchell D. Follansbee 
William B. Thompson 


William E. Crocker Alanson B. Houghton Joseph P. Day 
Henry Ollesheimer Walter C. Humstone Otis H. Cutler 


Morgan J. O’Brien Alexander P. W. Kinnan 


Langdon P, Marvin 


$100,000,000 


$133,000,000 


Albert H. Wiggin 

Frank B. Noyes 

Arthur Williams 
Emerson McMillin 
Richard Bedford Bennett 
Festus J. Wade 
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